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SALES CONTINUE TO SET FAST PACE 


September Registrations 
Of New Cars Hold Close 
To August, Returns Show 


First Five States to Report for Last Month Have Loss 
of Less Than 1 Per Cent. in the 
Aggregate From August 


N* [(W YORK, Oct. 13.—Registrations of new cars in 
September held close to the August levels, according 


_ PASSENGER CAR SALES IN 
| 9 LARGEST OHIO COUNTIES 


DECREASE IN SEPTEMBER | 


Columbus, O., Oct. 13 (UTPS).— 
The Ohio Council of the National 
Automobile Dealers’ Association in 
|a tabulation covering sales of pas- 
senger cars in nine of the largest 
counties in Ohio shows a falling 
off of almost 20 per cent. in Septem- 
ber sales from those of August. Total 


SURVEY SHOWS INCREASED 
PUBLIC DEMAND FOR CARS 


‘Real Spurt Seen in New Orleans and Other Cities, 
With September Upturn Holding Over 
Into October 


| 
| 


|sales of passenger cars in the nine | 


‘counties in September were 5,450, 
compared with 6,758 in August. 

In Cuyahoga county 
September sales were 2,081, 
pared with 2,594 in August; 


com- 


to estimates based on the returns from the first five states ton county (Cincinnati) September 
to report retail sales of cars for that month. The total for Sales were 1,005, compared with 1,223 


the five states for September was 17,754, as compared with 
317,814 in the preceding month, a seasonal decline of less 


than 1 per cent. 
This total compared with 32,571 | _EMPLOYMENT IN OHIO 
GAINS IN SEPTEMBER 


| 
for the corresponding month of last Columbus, 0., Oct. 13. 


year, a decline of 45 per cent. 
The states to report for September | 
are Illinois, Wisconsin, North Da- 
kota, Delaware and Utah. 
North Dakota showed a large gain | 
in sales over the preceding mane. | 
reflecting buying by grain farmers | 
who buying power has been 
creased by the fall harvest. Utah) in the industry, however, 


Bureau of Business Research | of 


of 1 per cent. 


in September last year. 


preceding month, while weiinoe|" 
showed a slight decline Illinois 
and Delaware registrations were off | 
slightly. 

Following are the returns report- 
ed thus far, with comparisons with 
last year and the preceding month. 


Sept. Sept. Aug. 
1930 1929 1930 
Delaware 510 680 620 
Weeennes wn 10,446 19,207 12,113 
No. Dakota 1,186 2,739 452 
ee 855 ~=—-:1,567 430) 
Wisconsin .... 4,757 8,378 4,199 | 
Totals ...... ‘17,754 32,571 ‘11,814! Detroit in Washington, 
telling President Hoover 
FORD REDUCES PRICE 
OF FORDSON TRACTOR 
Detroit, Mich., Oct. 13.—Edsel B. 


Ford, president o fthe Ford Motor) 1, the news spotlight was the pro- 


According to a recent bulletin of the 669 in 


in August; Summit county( Akron) 
September sales were 415, compared 
with 579 in August; Lucas county 
(Toledo) September sales were 347, 
compared with 525 in August. 
Franklin county (Columbus) Sep- 


(UTPS) .— tember sales were 610, compared with 


August;; Mahoning county 
(Youngstown) September sales were 


| Ohio State University, an increase 273, compared with 402 in August; 
in employment in the | Stark county 
automobile and automobile parts! sales were 262, compared with 351 
industries in Ohio in September, asin 
compared with August was reported.| (Dayton) September sales were 387, 
in-| The actual volume of employment compared with 435 in August, and | 
in Sep-/in 
also showe a large increase over the| tember was 27 per cent. less than September sales were 70, compared | 


(Canton) September 


August; Montgomery 


Scioto county (Portsmouth) 


with * in August. 


MEETINGS AND PRE-SHOWINGS 
FEATURE OF WEEK AT DETROIT 


ETROIT, Oct. 13.—With most of the executive heads of 

the various car manufacturing companies in and around 
participating in the road congress, 
of the condition of the industry at 
home and abroad, and attending the meeting of the directors 
of the National Automobile Chamber of Commerce, this city 
was comparatively quiet in a news sense last week. 


° 


Company, today authorized the fol-| duction of the Society of Automo-, 


lowing statement: “Effective Satur- | tive Engineers at the Book-Cadillac. 
day, October 11, the price of the} As is usual with all S. A. E. meet- 
Fordson tractor will be reduced from | ings the sesisons moved along with 
$790 to $675. | clock- like regularity, 


N.S.P. A. Submitting Code of 


Kithics to Export Houses 


ETROIT, Oct. 
ethics establishing a standard 


of sound and businesslike export | 


| 


practices is being submitted to all | 
| ing the game according to the rules. 


export houses and combination ex- 


port managers on the accredited list ‘long experience in the export busi- | 


of the National Standard Parts As- 


sociation by the N. S. P. A. interna- | 


tional trade committee. 

Those individuals and firms sig- 
nifying their approval of the code | 
and willingness to adhere to it will | 
continue to be carried on the ace | 
credited list of the committee. 

At present, comprised of about 
forty names, this list is recognized 
by N. S. P. A. manufacturers as the 
blue book of overseas representa- 
tives. While the names included 
are never revealed by the commit- 
tee, each accredited representative 


| bootlegging, 


national Corporation, 


13.—A code of {has been so advised and knows that 


remaining on this list and retain- 
ing N. S. P. A. manufacturers’ ac- 
counts is dependent upon his play- 

The code, prepared by men of 
néss, covers such points as piracy, 
patents, guarantees, contract terms, 
padding, substitution, 
misrepresentation and false claims. 


Members of the N. S. P. A. in- 
ternationa] trade committee are C. 


M. Peter, chairman Black & Becker | 


| Manufacturing Company; D. Mc- 
Intosh, American Steel Export Com- 
pany; George Tiffany, Kellogg | 
Manufacturing Company; Edward 


L. Caswell, Thompson Products, | 
Inc., and George E. Quisenberry, | 
counsel Business Publishers Inter- | 


everything | 


foreseen and taken care of. The 
six papers read at the three sessions 
were masterpieces and touched on 
subjects of major importance at this 
time, particularly as to aluminum 
and tungsten carbide operations. 

If for nothing else the banquet 
staged by the Detroit section of the 
S. A. E. was well worth attending 
just to hear C. E. Wilson, vice-pres- 
ident of General Motors, the male | 
speaker of the evening. As chair- 


{man of the works managers com- 


'—TopaY _ | 


| Buick shop gains service work with 


mittee of the big corporation, Mr. 


(Continued on Page 4) 
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“safety lane” 
Equipment news 
REFERENCE TABLE 


Major specifications and mechanical | 


details of passenger cars .Pages 6, 7 


(Clevend) | 


Hamil- | 


county | 


EW YORK, Oct. 13.—A survey of new and used car 
sales, stocks on hand and the immediate sales prospect, 
conducted by representatives of Automotive Daily News in 
six representative cities, reveals that the September upturn 
'in public demand held through to the end of the month, and 
‘in some cases continued through the first ten days in 


| October. 
C.W. NASH TO ADDRESS |, some. cities September sales 
FIRST DEALER MEETING |month but this condition aid nce 
OF CHICAGO A.T.A. OCT. 24, 


;}month, but this condition did not 
hold throughout the country. Both 
new and used car stocks continued 
| to be low, in some instances amount- 
ing to only a few days normal 


Chicago, Oct. 13.—The Chicago 
supply. 


Automobile Trade Association will | 
| set its series of fall dealer meetings | | SAN FRANCISCO, Cal., 


Oct. 13 


in motion on October 24, with | (UTPS).—A survey of the San 
Charles W. Nash, president of the | Francisco field shows that new and 
Nash Motors Company, as the used car stocks are well down in 


most lines. 


speaker. Plans for the second af- Se ; . : 

fair, on November 3, were also an-;_ 2, 2: Wilson, used car depart- 

nounced today, On that date R. E ment manager of Don Lee, Inc., 
: *“*|San Francisco, says that his de- 


Chamberlain, general sales mana- 
ger of the Packard Motor Car Com- 
pany, will address the dealers and 
distributors in this territory. 

On each occasion the meeting 
will be combined with a luncheon, 
and this idea will be continued at 
regular intervals. The plan was 
inaugurated last spring. Its popu- 
larity then has influenced officials 
of the trade association in holding 
regular gatherings throughout 
coming months, with outstanding 
leaders in the industry as the guest 
speakers. 

Referred to as sales clinics, the 
luncheon meetings will bring for-! 
ward for discussion such subjects as 
policy, sales service, used car in- 
ventories, dealer financing and 
other points of vital concern to 
both dealers and distributors. 


the | 


partment showed larger sales vol- 


ume in used cars for July and 
August, 1930, than for the corre- 
sponding two months of 1929— 


thus keeping pace with the similar 
record held by the new car sales 
of Cadillacs. With the introduc- 
tion of the new 1931 models in 
September, Wilson states, the used 
car sales have diminished in 
volume, though stocks are still well 
down. Western Motors Company, 
Oakland and Pontiac dealers, re- 
port low stocks in both new and 
used cars. 

W. P. Mollison, sales manager of 
Day-Morrill Company, Oldsmobile 
and Viking dealers, states that, 
while new car stocks are well 
down, there is quite an excessive 


_ (Continued on Page 2) 


Cook County Ne ew w Car Sales 


CHICAGO, Oct. 13.—Cook county 
new car registrations for nine} 


In Nine Months Off 28.7% 


inter- 
combina- 


accounting for 37,648. It is 
esting to note that the 





months were 28.7 per cent. off, as|tion scored a gain of 825 cars, as 
|compared with the same period last|compared with 1929 figures. 
year and 6.3 per cent. behind those Buick maintained third place, 
of 1928. However, as compared with | listing 4,671 cars, while Pontiac was 
the first nine months of 1927, this| fourth with 2,465, giving the Gen- 
year’s showing was 12.3 per cent.| eral Motors units second, third and 
to the good. |fourth positions. With its running 
Total figures registered from| mate, Oakland, listing 753, the Oak- 
January 1 to September 30, in-|land-Pontiac combination had a 
clusive, this year were 71,437. Last| total of 3,218, which easily led the 
|year there were 100,247, while 1929| groups as the next best pair. Hud- 
showed 76,274, 1927, 63,588 and 1926,|son-Essex had 2,816, Oldsmobile- 
76,141, Viking, 2,086; Willys products, 1,318; 


Despite slumps in July, August! Cadillac-LaSalle, 1,226; Auburn- 
}and September, Ford maintained a|Cord, 759, and Marmon- Roose- 
lead for the year, having 27,618, as| velt, 444. 


against 24,769 for the nine months 
of 1929. Chevrolet had a loss of 
more than 2,000, having listed 10,- 
030 for the period, as against 12,054 
| last year. 

Ford and Chevrolet combined 
listed more than half the registra- 
tions for the first three quarters, 


Studebaker and Chrysler are in a 
close contest for fifth place in the 
individual standing, the former 
leading for nine months with 2,370, 
Chrysler having 2,359. 

It is also revealed in the analysis 





(Continued on Page 4) 
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New and Used Car Stocks Low, 
e fall market. 
San Francisco Dealers Report Robert D. Johnson, head of the 


| Johnson Chevrolet Company, one of | 
| the largest in the state, reported a) 
| great deal of attention being given | 
the used car department, while new | 
Chrysler dealer, reports used Car} cay stocks were considerably below | 
stocks increasing a little bit, but/the level usually prevailing at this | 
new car stocks well down in th€/ ceacon of the year. The used in- 
San Francisco region. Robert A.| ventory was pointed sharply down- 
Smith, Inc., Chevrolet dealer, Te-| ward as a result of the drive, he 


ports both used and new cars stand! ctated, 


pa . SPARKS from DETROIT 


condition found by various dealers | | 
| 
} 


(Continued from Tage 1) 





stock of used cars on hand. A. R.} 
Dennis. vice-president of the Ches- 
ter N. Weaver Company, San Fran- 
cisco, says that the new car stocks 
are considerably lower than for the | 


x k “* 


“Penalty of Leadership” 


same period of last year, while the) about the same as last year. Ford) A good new car month was ex- eo 8. oo 

stock of used cars during the au-/ dealers report lower new car stocks | pected by R. E. Hickman, head of 

tumn period has remained prac-| than ever for this time of year;| the retail department of the Olds- Seed 

, , ‘ ce ; seedom t 

tically the same as last year. while used car stocks are about viking distributorship, who claimed eter Plan 
Company, his business was off to a good start * * * 


The H. O. Harrison at the average level. | 


Sales of Medium Priced Cars 
Take Real Spurt in New Orleans 


and gave no indication of a sudden 
let-down. Used car stocks were at 
a satisfactory level and no effort 
was being made to maintain a lower | 
level because of a desire to provide | 





Chris Sinsabaugh—Detroit Editor 


customers, 


EW ORLEANS, Oct. 13.—Medium 
priced cars took an upward 
spurt here in September with the 
result that, despite a decrease in 
sales of some of the low-priced lines, 
an actual increase in unit sales was 
recorded for the month just ended. 
A net gain in the number of 
passenger cars and trucks sold was 
accompanied by several develop- 
ments which New Orleans distribu- 
tors interpret as the fore-runner of ; 
better times generally for the trade. 
Ford cars lead in the gains in the 
low priced brackets. 

Capital City Auto Company.) 
Studebaker disributors. broke a, 
thirty month record for the number 
of cars sold. With the exception of 
one month during which a special 
trade-in allowance was made, this 
company reached its highest sales 
record in more than three years. 

The marked interest created by 
the free-wheeling principle 
credited by Fred Perkins. head of | 


| displayed unusual 
| September with gains over August 
{and in most 


the Studebaker distributorship with 
this unusual pick-up in sales. Sales 
were above any month of 1929. 

A gain of eleven units over Au- 
gust was shown in tabulation of 
sales tor September. Eleven 


makes of cars, principally in the|im Denver. The majority of dealers \14¢Manus, is appearing in the national magazines. 


popular and medium price group. 
showed gains in sales over August. 


Many of these equalled the best 
month of the year thus far or 
surpassed this. Nash, Graham, 


Franklin, Essex, Packard and others 
strength during 
instances, over most 
recent months. 

Total sales for September were 
688 passenger cars and _ trucks. 
against 677 similar types of cars 
sold during August. Thirteen buses 


|sold direct during August were not 


included in these tabulations. 
Ford cars and trucks showed a 
unit gain of eight cars during Sep- 


let sales held their own. 


October Opens With Decided 
Upturn in New Car Business 


J NDIANAPOLIS, Ind., Oct. 13.— 
Led by Ford, which took a de- 
cided spurt in registrations during 
the first ten-day period of October, 
tetal new car sales for the county 
promise to leave September with the 
Jow mark for the long season of de- 
cline, at least for a month or two. 
Aside from Ford, however, few cars 
appeared to be in a position to ex- 
ceed the September level, which 
feund improvement in several di- 
visions exclusive of the lower price 
field, where practically all of the 
recession from the previous month 
was absorbed. 
A generally better feeling with re- 
gard to the future business outlook 


was prevalent here during the last 
week, inquiries revealed, although 
some distributors were not antici- 
pating much in the way of broad 
recovery in the automotive trade 
before spring, with a majority hold- 
ing to the hope that definite im- 
provement would be in evidence not 
later than the first of the new year. 

New car stocks in most cases rep- 
resented only a few days’ normal 
demand, while there was a tendency 
in some instances to concentrate 
on used cars with more or less 
neglect of new cars serving both as 
a means of reducing used car stocks 


|}and of avoiding abnormal reposses- 


sions during the coming winter, a 


September Sales in Seattle Close 
To August Total; Buick Spurts 


EATTLE, WASH., Oct. 13.—At the ; 
beginning of September there | 
was a spurt in new car sales in| 
Seattle that gave promise of the 
month surpassing August. However, 
with the end of the month it was 
feund that the total was 901, com- | 
pared with an even 1,000 in August. | 
Ford led the King county ‘(Seat- 
tle) count with 370 new car sales, | 
and to the surprise of the trade, | 
Buick was second, with 107, dispalc- | 
jing Chevrolet, which totaled only 88. 
The little Buick is the model that | 
boosted sales for that manufacturer. 
Studebaker was fourth. with 40. the 
“free-wheeling” idea going over 
nicely. Other leaders in the lad- 
der of sales, as compiled by the 
Motor List Company. follow: Plym- 
out, 35: Chrysler, 29: Hupmobile, 
24; Pontiac, 23, Nash, 22, Durant and 
Packard tied for tenth place, with 
21 each. Packard has been coming 
along at a nice clip. 
The complete’ tabulation 


Ia[svqae 


RADIATORS 


‘ are outstanding 
in design. in construc- 
tion, in appearance! 


for 






Deal with automotive 
radiator specialists. 


HEXCEL 
(557 RADIATOR CO. 


Milwaukee Wisconsix | 


King county September sales, 1929 
and 1930, showing loss and gain, 
follows:— 


Make. 1929. 1930. Gain. Loss. 
Auburn ..... 5 2 a 3 
os as 70 107 37 
Cadillac ..... 11 7 z s 
Chevrolet 154 &8 ae 66 
Chrysler 66 29 a 37 
De Soto ..... 30 12 ae 18 
RIOGEO .cccese 19 2 ae 17 
Durant 63 21 oe 42 
errr 69 14 55 
PUR i vcecnc SO 370 182 


a selection for used car 
he said. 


DENVER, Oct. 13.—A_ noticeably 
better feeling is now predomi- 
| mating in the automobile industry 


| say that while business must still be 
fought for, it is certain that an im- 
provement can be seen. 

It is thought that this change for 
the better is due largely to local 
conditions, chiefly because crops 
here are excellent, and money is be- 
ginning to loosen up to a certain ex- 
tent. 

Sid Luby of the Luby Motor Com- 
pany says that the past September 
was the best in the last fifteen 
months for his company, which re- 
cently took over the downtown 
Chevrolet dealership. 

October to date is also starting in 
very well and gives promise of 
holding up for the entire month. 


was | tember over August, while Chevro- Increase in business has been noted 


jin sales of both new and used cars, 
| with the stock on hand of used cars 
j}at present lower than at any time 
| during the past six months. 

Mr. Luby declares that while he 


can speak of his own business very | 


definitely, he is also of the belief 
that general conditions are better 
now than for some time. 

Business with the Vandemoer- 
Taylor Motor Company, Ford deal- 
lers, is beginning to show signs of 
improvement, according to the man- 
'ager, A. L. Hallam, who says fur- 
‘ther that while September was 
| something of a slow month, October 
gives promise of larger volume. 

Even though past experience with 
this firm has shown September al- 
ways to be something of a slow 
month, it is Mr. Hallam’s opinion 
that general conditions are much 
better as far as this state is con- 
cerned. 


Franklin 5 7 2 xa 
Graham ..... 26 7 19 
| Hudson ..... 24 15 9 
Hupmobile 39 24 15 
La Salle ..... 10 4 es 6 
Linco ..ccee 1 ] ee 
Marmon .... 3 2 ed 1 
Nash CO 22 5 
Oakland 10 4 
| Oldsmobile 26 6 20 
Packard ..... 29 21 8 
| Peerless ..... 6 2 4 
| Pierce-Arrow. 5 2 ‘is 3 
| Plymouth = 35 2 : 
| Pontiac ..... 27 23 4 
RR acess kata 4 5 1 
| Studebaker .. 29 40 11 28 
i Whippet .... 26 2 24 
Willys-Knight 22 6 16 


Sales Show Slight Improvement 
In Texas During Past Mont 


SAN ANTONIO, Tex., Oct. 15.—Sale 

of new and used cars in this city 
for September showed a slight im- 
provement over August, with general 
predictions from dealers that the 
last quarter of the year would con- 
tinue te show improvement, al- 
though it would by no means be as 
good as the first. 

While sales of new and used cars 
are better than June, July and Au- 
gust, dealers agree that they are by 
no means prosperous. The same 
volume that was attained last year 
is lacking. sales running about 60 
per cent. of similar periods in 1929. 
Nor do dealers anticipate any mate- 
rial change for some time. 


New car and truck sales for Sep- | 


tember totaled 698. This is slightly 
better than August. 
sales: with: -Cbeyedles : second, ‘qnd 


these two makes accounting for ap- 
proximately 53 per cent. of total 
sales. Buick closed a good month 
with 66 new car sales and 114 used 
cars. 


SEPT. GAS TAX RECEIPTS 
SET RECORD IN WISCONSIN 
Kenosha, Wis., Oct. 13.—Gasoline 

tax receipts in Wisconsin ap- 

proached a million dollars in Sep- 
tember, the highest point since the 
two-cent tax was established. Col- 
lections for the month were $987,- 

179.19 The total is $25,000 higher 

than the biggest previous month— 


August, 1929. The receipts for the 
first eight Months of the fiscal year 
totaled $5,786,203.69, as compared 


riod last year. 











N advertisement that promises to become a classie in 
the automobile industry, perhaps rivaling that historie 
'“Penalty of Leadership,” written for Cadillac by Theodor 
It came 
into being through the discovery by Robert Wolfers of Ad- 
vertisers, Inc., that there is no such word as “dependability” 
‘in the dictionary. “Dependability” has been in use by 
'Dodge Brothers since the first Dodge was built. It wus 
coined by Dodge owners to express a fact driven home to 
‘them by the performance of their cars until now it is part 
of the English language, although not officially recognized 
by the dictionary. 

Wolfers, seeking inspiration in preparing copy to submit 
to General Sales Manager Van Der Zee of Dodge, thumbed 
the dictionary for an official definition of “dependability” 
and found there was no such word. Then he “roughed” out 
| the advertisement, had his colleagues in the agency polish 
it up, and the result was: 

“Dependability, a word that grew out of a fact. 


“Give the world a new thing, and the world will im- 


mediately find a new word to describe it. 

“Dodge Brothers put a certain quality into a motor ear. 
And suddenly, everywhere, people were talking about de- 
pendability. 

“You won't find dependability in the dictionary. But 
any owner of a Dodge car can tell you exactly what it means. 
“Dependability means sureness in performance — the 
| certainty of knowing that a car will always do exactly what 
| you expect it to do. 

“Dependability means long life . . . because no mechan- 
ism can be consistent in performance unless it is well de- 
signed and soundly put together of fine materials. 

“Dependability means economy that is more than price- 

'deep ... the kind of economy that results from low mainte- 
nance expense, minimum service costs, slow depreciation. 

“Dependability means satisfaction . the assurance 

_that your pleasures in the beauty and performance of your 
car will not be marred by trouble and expense. 

“For fifteen years Dodge dependability has been ampli- 
fied, refined, improved. 

“It reaches its fullest and finest development in the 
beautiful and spirited Dodge six and Dodge eight of today.” 
as o . 

HEN one speaks of the “speedometer plan” of selling 
practiced by the AC Spark Plug Company, it does not 

refer at all to speedometers, although AC builds thousands 
of them. It is a plan put into effect some time ago by Gen- 
eral Manager W. S. Isherwood to boost sales of spark plugs 
and oil filters. That it works is shown by a report Earl 
McGinnis has just sent me from Flint, telling of sales in- 
creases averaging between 200 and 300 per cent. wherever 


} 
} 
| 


-' the “speedometer plan” is used, and some service depart- 


ments are reported to be doing ten times the business they 
used to do before adopting the plan. 

This plan merely consists of the service men observing 
speedometers on all cars entering the service station and 
calling owners’ attention to the necessity of renewing the oil 
filter and in changing spark plugs as recommended in ‘the 
car owner’s instruction manual. Practically every timé a 
/ renewal cartridge is sold a complete oil change is necessary ; 
when plugs are changed new contact points and new cables 
often are sold with them. 


to the future of aviation of bring- 
ing production costs to a new low 
level that will meet the strict com- 
petition of land transportation. Un- 
til this is done, the airplane. ac- 
cording to the speaker. will be con- 
fined largely to two fields, govern- 
ment and pleasure. 

He anticipates a material drop in 
manufacturing costs within the 
next few years because of the sim- 
plified methods in development of 


'SYRACUSE S.A.E. CHAPTER 
| HEARS G. D. WELTY SPEAK 
ON ALUMINUM ALLOY USES 


Syracuse, N. ¥., Oct. 13.—New 
uses for aluminum alloys, princi- 
| pally as they influence development 
in aircraft engineering, were de- 
scribed in an address before the 


'first fall meeting of the Syracuse 
| Chapter, Society of Automotive En- 


|gineers, last evening in the Hotel 


Syracuse, by G. D. Welty, research 
engineer of the Aluminum Company 
of America, with headquarters in 


Ford led in! with $5,071,749.50 for the same pe- Cleveland. 
Mr. Weliz stressed the importante | 


alloys, making for light engines. 

E. S. Marks, chief engineer of the 
H. H. Franklin Manufacturing 
Company, presided at the meeting. 
L. C. Mattice, representative of Al- 
liance Motor Corporation, Roches- 
ter, gave a short taJk on the new 
Austin car. is 
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OF CLEVELAND 


DEALERS DESCRIBE BENEFITS 


CAR SCRAPPING 


PLAN, OPERATING FIVE MONTHS 


Joint Participators and Backers of Project Show 
That Sales of New and Used Cars 
Are Made Easier 


By M. H. STOCKING 


CLEVELAND, Oct. 13.—Cleveland's | 


automobile scrapping plan, after 
nearly five months of operation, is 
proving a remarkable success, ac- 
cording to leading dealers and dis- 
tributors who are joint participators 
and backers of the project, which is 
attracting nation-wide attention. 

Benefits, although partly indirect, 
are, nevertheless, real. Dealers are 
actually getting more money 
formerly out of some of 
cars they are selling. 
mew and used cars, too, probably 
have been made easier as the result 
of: the scrapping of several thou- 
sands of cars to date. The dealer 
benefits if conditions in the indus- 
try are improved. 

So satisfactorily has the scrapping 
plan worked in the brief period of 
its existence that dealers expect 
soon to be sharing in a distribution 
of profits from the scrapping oper- 
ations. 

The plan is relatively simple. The 
Cleveland Guarantee Auto Scrap- 


ping Company, formed to co-operate | 


with the automobile dealers and 
distributors of Cleveland and north- 
ern Ohio, furnishes the capital and 
the management for an organized 
and systematic scrapping program. 
The interests of the dealers in this 
company and the plan are repre- 
sented through the Cleveland Auto- 
mobile Manufacturers and Dealers 
Association, in which dealers and 
manufacturers hold membership. 

The Cleveland Guarantee Auto 
Scrapping Company agrees to buy 
from individual participating deal- 
ers old cars at established prices on 
a weight basis. The scrapping com- 
pany 
sells for remelting or as raw ma- 
terial every part that has any value. 
Not a single part comes back onto 
the market. Manufacturers behind 
the dealers in most cases pay fixed 
amounts for every car thus sent to 
its eternal doom. This allowance 
protects the dealer from loss. Deal- 
ers also are to share in the profits 
of the Guarantee Auto Scrapping 
Company. 

Dealers are represented on the 
board of directors of the scrapping 


company, which is backed and) 
largely owned by the A. Shaw 
Company, a Cleveland concern that | 


has had long experience in the iron | 
and steel scrgp business. S. H. 
Urdang of the Shaw Company is 
manger of the Cleveland Guarantee 
Scrapping Company. 

This. briefly, is the setup. Herbert 
Buckman, secretary of the Cleve- 
land Automobile Manufacturers and 
Dealers Association, was one of the 
moving spirits in the establishment 
of this scrapping plan, which al- 
ready is on its way toward wider 
addéption and influence. 

Mr. Buckman and practically all 
dealers in this district are confi- 
dent that they have hit upon a 
practical, workable scheme for rid- 
ding the roads and the used car 
lots of decrepit automobiles whose 


continued existence is a menace to} 
life and limb as well as an obstacle | 
sales and a burden of | 


to new car 
expense to the dealer. 

“Dealers used to have to pay to 
have some of their old cars hauled 
away,” says Mr. Buckman. “Now 
they are selling such cars. Here is 
one of the first direct benefits.” 

Operators of the Cleveland Guar- 
antee Scrapping Company, planning 
at the outset to dismantle cars on 
a wholesale basis, set up a regular 
factory system with a “disassembly” 
line, cranes and other equipment, to 
do the work at the lowest possible 
cost. The steel, aluminum, lead, 
the rubber, 
terials obtained are carefully sorted 
and sold. This business in itself 


promises to return good profits. 
“Thus far the plan has worked | 
says R. J. Schmunk, head ’ 


out fine,” 


than | 
the old | 
Sales of both | 


breaks these cars down and | 


batteries and other ma- | 


of the R. J. Schmunk Company, 
distributor of Hudson and _ Essex 
cars. 

“We have no means of actually 
measuring its real work or value, 
especially in view of the depressed 
|conditions that have existed in the 
automotive industry since the plan 
was put into effect, but we do know 
that it has greatly helped the situa- 
tion. 

“In all of the twenty-five years 
that I have been associated with the 
retail selling of automobiles, this is 
the first plan to offer real con- 
| Structive assistance to the dealer in 
; the disposition of used cars. It is 
flexible and helpful without impos- 
{ing a great burden on the dealer. 

“I anticipate still greater helpful- 
ness from the plan as we go on, and 
perhaps also find ways of improv- 
ling it.” 

The scrapping plan was inaugu- 
rated on May 3 of this year. The 
plant now is handling between forty 
and fifty cars a day, according to 
S. H. Urdang, in charge of opera- 
tions. Within six months, he pre- 
dicts, his organization will be break- | 
ing up close to 150 cars daily. Ter- 
ritory within a radius of 120 miles 
of Cleveland is being tapped. 

“We regard results as very favor- 
able,’ says J. V. Rowan, retail divi- 
sion manager of the Ohio Buick 
Company, distributor of the Buick 
line in northern Ohio. “The degree 
of its success is about as hard to 
measure as is good health, but as 
far as our own experience goes it 
is a good guarantee of continued 
operation.” 

“The success of the plan is bound 
to increase.” added Mr. 
“Time will more fully develop it. In 
three years the present scrapping 
plan undoubtedly will be greatly ex- 
panded and altered. That is merely 
a prediction, however. We believe in 
the plan thoroughly.” 

Alfred Reeke, executive head of 
the Reeke-Nash Motors Company, 
distributor of Nash cars, also is en- 
tirely satisfied with the way the 
junking program is working. Like 
Mr. Schmunk and Mr. Rowan, he 
finds it difficult to appraise its ef- 
fects in dollars and cents upon his 
own business. 

“Without factory participation the 
plan could not succeed,” says Mr. 
|'Reeke. “With the manufacturers’ 
support the scheme works out very 
| well, for a dealer can afford to turn 
a car over for scrapping at a price 
“under what he could get by selling 
to another user. The car is taken 
off the road and off the market, and 
the dealer's business cannot help 
but be benefited.” 

Wholesale scrapping of cars by 
organized co-operation, declares E. 
J. Arnstine, president of the E. J. 
Arnstine Company, distributor of 
Studebaker automobiles, is having a 
decidedly favorable effect on the 


sale of cheap cars and used Cars. , 


Its direct benefit to sellers of 
higher priced cars is not so readily 
apparent. 


“The junking plan, as we have 
established it in Cleveland,” says 


Mr. Arnstine, “is bringing some gen- 
eral benefits to the industry, for, it 
is eliminating cars from the streets 
that shoulq never be on them, and 
it is making driving conditions more 
safe.” 

Mr. Arnstine is inclined to doubt 
whether the plan will greatly be ex- 
tended, however, because of the dif- 
ficulty of measuring direct results 
to participating dealers. Through 
the National Automobile Chamber 
of Commerce, he suggests, greater 
participation and support from 
manufacturers may be _ obtained, 
perhaps thus assuring extension of 
the scrapping program. Without 
factory support, he asserts, the 
Cleveland plan could not succeed. 

“I do believe,” adds Mr, Arn- 
| Stine, “that the Cleveland Guar- | 
ance Scrapping Company,,in which 

dlers have an active interest, is 


Rowan. | 


pontine the business very well and | 

no doubt very much better than | 

| could be done by any other in-'! 
ividual scrap concern. 

ovthe plan is working very favor- 
ably and undoubtedly will be con- 
tinued.” 

W. J. Buckwalter, service man- 
ager and metropolitan wholesale 
manager of the North Ohio Motor 
|Company, distributor of Willys and | 
|Whippet cars, expresses the view- 
point of most dealers when he says 
that as time goes on the benefits 
\from the Cleveland junking plan will 
|be progressively greater. 
| The best way to note the benefits 
of the system, suggests Mr. Buck- 
walter, is to recall what has hap- | 
pened in the past and compare the | 
situation with that which now is | 
coming about. Not so long ago a 
dealer would sell a car for junk, and 
shortly thereafter find some one 
driving it up to his door for a trade- 
lin. A car sent to the junk yard un- 
der the present plan doesn’t come 


back. 
“The plan is working out well,” 
says Mr. Buckwalter. “It still is 


young, and more time will be re- 
quired to reveal its full benefits. 

“Out of this development I look 
for the parts situation to swing 
around in favor of the dealer. Cer- 
tainly the complete junking of cars | 
will reduce the menace of a lot of 
cheap and perhaps unsafe parts of- 
fered for sale by the junk men. 
Dealers should be better able to 
build up a good and profitable parts 
business in new parts if thousands | 
of old used parts are taken off the 
market.” 

“The scrapping plan is a mighty | 
good thing,” says H. B. Gates, sales | 
manager of the Auburn Motor Sales | 
Company. distributor for northern | 
Ohio of Auburn cars. 

Mr. Gates feels that some direct 
benefits may come from the plan | 
in addition to the indirect gains 
through the division of profits pro- 
vided for dealers, while not actually 
stockholders, stand in the relation- 
ship of part owners. Any profits | 
which dealers may receive are thus 
comparable to dividends. 

The Auburn 
pany. Mr. Gates explains, is strong- 
ly for the scrapping plam, despite 
the fact that the manufacturer in 
this case does not at this time have 
a fund with which to support dealers 
participating in the program. This 
situation results in the dealer pock- 
eting a direct loss on most of the | 


cars sent to the scrap yard, a loss | 


that is balanced only by the indi- | 
rect benefit of removing these cars 
from the market. 

“If we stick right to the plan for 
two or three years the benefits will 
become more and more apparent,” | 
says Mr. Gates. “Its success will be | 
helped by legislation which is sure 
to come in an effort to drive a lot of | 
old wrecks off the road in the cause 
of safe driving. Moreover, this | 
scrapping plan is almost certain to} 
spread to every part of the country. 
The time undoubtedly will come 
when all manufacturers will finan- 
cially support organized scrapping 
programs, for the results are dis- 
tinctly in their interests.” 

Thus no dealer in this district ap- 
pears to question the continuation | 
of the Cleveland plan, while nearly | 
all believe that as general business 
conditions improve its success will | 
become even more pronounced. 


PHILLIPS “PETROLEUM 

TO SIGN MARKETING CODE | 

_ Tulsa, Okla., Oct. 13.—Phillips Pe- | 
troleum Company, Bartlesville, 

Okla., only petroleum products mar- 

keting company of major propor- | 

tions not signatory to the petroleum 

| 

| 

| 

} 


industry's national code of prac- 
tices for marketing retined petro- 
leum products, has _ notified. the 
American Petroleum Institute it will | 
immediately sign the code. 


MARMON EXPORT MANAGER 
DEPARTS FOR EUROPE | 
Indianapolis, Oct. 13.—After a 
stay of les than forty-eight hours at 
the Marmon factory, following his 
return from South America, Frank 
L. Hambly, export manager of the | 
Marmon Motor Car Company, has} 
departed for Europe, where he will 
attend the Olympia Automobile | 
Show in London and visit Marmon 
distributors on the continent. 








COPELAND RESIGNS FROM 
HIND & ee PLUSH 

Clarks Mills, N. , Oct. 13.—Per- 
cival W. Copeland, he twenty years} 
treasurer and general manager of 
the Hind & Harrison Plush Com- 
pany, has resigned, effective Novem- 
ber 30. 


; serious 


| ther 





NEW JERSEY A. T. A 
OPENS FIGHT AGAINST 
INCREASE IN GAS TAX: 


Newark, N. J. Oct. 13.—Charges | 


that the 1927 highway program has | 


been “inefficiently executed,” that 
it has lacked permanence, and that 
the method of handling highway 
funds has been “careless and slip- 
shod” are made in a statement is- 
sued Saturday by the legislative 
committee of the New Jersey Auto- 
motive Trade Association. 

“The proposed cure promised by 
the passage of the three bond bills. 
totaling $100,000,000 will not be a 
cure at all,” the statement con- 
tinues. 

“The proposal 
political expediency 
attempt to tide over temporarily a 
situation brought by inef- 

neglect and mismanage- 
ment. It will saddle class legisla- 
tion on the motor vehicle owners 
of the state and increase their gas- 
oline tax by 50 per cent. without 
any economic or businesslike pro- 
gram for the use of this unneces- 
sary addition.” 

The committee’s statement, rec- 
ommending the defeat of all of the 
proposed bond issues, refers to the 


is but a move of 
and a_ futile 


ficiency, 


|appointment of the legislative com- 


mittee to investigate taxation and 
financial control systems of the 
various governmental bodies of the 
state and suggest means of effect- 


|ing economies. 


“In view of the disclosures that 
have already been made of lax and 
unsound methods before the Abell 
Audit and Survey Commission, fur- 
action on financing proposals 
i}should be deferred until this com- 
mission has submitted its findings, 
and, it s hoped, ts recommendatons 
for remedal legslaton,” the state- 
ment continued. 

The committee recommends “that 
the imposition of any additional 


| taxation on the people of this state 


Motor Sales Com-/| be deferred until there has been a 
j reorganization of the several state 


departments to assure a_ sound, 
business-like administration of the 
funds and the definite carrying out 


to express 
appreciation 


| Automobile Club of Ne 


3 


be 


| of any programs which may 
| adopted.” 
| The statement marks the begin- 
ning of the fight of the New Jersey 
Automotive Trade Association, and 
motorists’ organizations against the 
passage of the bond issue pdoposals. 
| The statement was issued over the 
signature of William L. Mallon of 
Newark, chairman of the legislative 
commitee. Mr. Mallon is a former 
president of the Newark Automotive 
Trade Associatio nand was chair- 
man of the mayor’s advisory traffic 
‘ommittee. 

Motorists’ organizations are not a 
unit in the fight. The state trade 
association, the Newark Auto Trade 
Association, the New Jersey Auto- 
mobile Club and the Automobile 
Legal Association are bitterly op- 
posed to the plan. The Keystone 
w Jersey and 
the Motor New Jersey in- 
dorsed it. 


COL. GORRELL OF STUTZ 
ON AIRPLANE JOURNEY 
TO WEST COAST DEALERS 


Indianapolis, Ind., Oct. 13—Col. 
E. S. Gorrell, president of the Stutz 
Motor Car Company, who returned 
from the East Friday, left his office 
here Saturday by airplane for an 
air journey to the West Coast to 
conduct a series of business meet- 
ings for the discussion of future 
Stutz plans. 

The flight, similar to others pur- 
sued by the Stutz head during the 
last two years, was expected to land 
him in Los Angeles today, where he 
would confer with southern Cali- 
fornia Stutz dealers before leaving 
for San Francisco for a meeting 
with those of the Northern district. 
He planned to take the night mail 
plane for Salt Lake City, where he 
was to hold an early morning session 
with Stutz men in that territory 
while the plane stopped for refuel- 


Club of 


ing and inspection, as he did at 
Kansas City, Mo., on the way to 
the coast. 


| Another brief meeting with deal- 
ers is to be held at Des Moines with 
a night session scheduled for Chi- 
cago, after which the colonel is ex- 
pected to return to his office Thurs- 
dav. 


E wish 


our 
to 


Willys - Overland 


for making it pos- 


sible for 


us to sell 


the lowest price Se- 
dan in the world.” 


—Beachy Motor Co. 
Witkinsburg, Pa. 


Write or wire for 
franchise details 


WILLYS-OVERLAND, Inc. 
TOLEDO, OHIO 





WILLYS-OVERLAND, LTD., TORONTO, CANADA 
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Profits in Service 
HEN the year 1930 dawned in the pyrotechnics of 
crashing stock markets and falling prices, we tried 
to take what comfort we could and hopefully remarked that 
even if new car sales were going to drop, service was going 
to be swell. Yes, that’s the word we used, “swell.’”’ There 
was every reason to hold that belief. We knew that many 
people were going to drive the cars they then owned for 
another year, whereas normally they would have been in 
the market for new vehicles. These owners would certainly 
need service in large gobs to keep the old boats running sat- | 
isfactorily. 

Seemingly, however, the business recession which '! 
ushered in 1930 changed the meaning of “satisfactory | 
operation” as far as car owners driving older vehicles was 
concerned, for service business has not come up to expecta- 
tions. Car owners have shown a determination to economize 
on service as well as on the purchase of new vehicles. 

In order to get a comprehensive view of the service 
field as it has developed in 1930 Automotive Daily News 
asked the service managers of leading companies to express 
their opinions. The replies bring out some extremely inter- 
esting ideas, as our readers know from a recent issue of this 
newspaper. 

From a careful study of the statements by these service 
Managers we glean the outstanding fact that most of them 
fee] that dealers generally have not learned the vital im- 
portance of the service end of their work. One manager 
says: “The amount. of business passing through the service 
stations does not indicate any great amount of effort on 
the part of the distributors and dealers to take advantage of 
the opportunity that has been presented. Service is a com-| 
modity and should be sold the same as any other commodity.” 

Another manager remarks that “service selling has been 
greatly neglected in the automotive industry. It is still 
looked upon as somewhat of a necessary evil to sales.” 

Another: “Too many dealers and distributors are| 
spending too little time in their service departments and too 
little time on personal contacts with their owners.” 

A fourth remarked: “A dealer can stay in business 
with excellent service and no salesmen, but no dealer can 
stay in business who is not prepared to render service, no) 
matter how good his salesmen may be.” 

All this bears out a contention which Automotive Daily 
News has expressed time and again. The dealer who is 
going to stay in the automotive field has got to develop his 
service operations with exactly as much energy as he gives 
to his car sales. The successful dealer of tomorrow will 
not only have the equipment and the personnel to take care | 
of service work, but he will spend just as much time, brains 
and effort on getting service work into his shop as he does 
on tracking down customers for his vehicles. 

J. F. Page, general service manager of Packard, made 
<1 very pertinent point regarding another phase of the value! 
of service to the automotive merchant. He pointed out that | 
the huge volume of repeat business is vitally dependent upon | 
the satisfaction of the owner with his car and the service 
he receives on it. Mr. Page then makes a startling state- 
ment that “a mediocre car with excellent service behind it 
will find the owner repeating, while an excellent car with 
poor service will find owners slipping away when the time 
comes to replace the old car.” 

Our survey of factory service executives, however, 
sounds a hopeful note in addition to obvious criticism. A 
majority of the service managers seem to think that there is 
a definite improvement in the attitude of dealers toward the 
whole service problem. That there is still room for im- 
provement is certain, but many dealers today are doing 
excellent work in their service departments and more are 
falling in line each year. Eventually it is going to permeate 
the entire dealer organization that without a well run, enter- 
prising and SELLING service department, there is going to 
be no profit in this business, 
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Meetings and Pre-Showings 


Feature of \ Week at Detroit 


(Continued 


Wilson was right at home at the 
banquet among those who spoke his 
language. 

In characterizing present produc- 
tion methods “progressive manufac- 
ture in quantity of quality in inter- 
changeable parts at low cost,” Mr. 
Wilson listed eleven outstanding fac- 
tors which he said have brought 
about production as it is understood 
today. These eleven points, not in 
the order of their relative impor- 
tance, are: Development of high 
speed tool steel, development of ma- 
chine tools, standardized cost ac- 


count, wage payment and time 
study, progressive assembly and 
plant layout, development of con- 
veyors and material handling, 


equipment as distinguished from the 
assembly line, production and in- 
ventory control, careful design of 
jigs, fixtures and process equipment, 
budget control of expense, training 
and selection of employes, stand- 
ardization of parts and the broader 
standardization of operations. 

Touching upon the economics of 
production, Mr. Wilson emphasized 
the need of making a machine pay 
its way. With regard to uniform 
employment, he declared production 
engineering is tending to level out 
the seasonal aspects of the indus- 
try in this respect. 

The meeting brought as chair- 
man of the first session J. A. Bo- 
hannon, president of Peerless, who 


Cook County New Car Sales 


In Nine Mo 


‘ 
(Continued from Page 1) 


that since the introduction of the 
eight line, Buick has registered 1,106 
cars. Of this number 148 were of 
the 8-50. 

The Willys Six and the Whippet 
Four have 817 listings for the three 
quarters compared with Whippet’s 
showing of 2,161 for the period last 
year. Willys-Knight shows 501 this 
year as against 1,018 last. 

In addition to Ford and Plym- 
outh, other lines to show increases 
over last year are Franklin, with 37 
per cent.; Pierce-Arrow, with 9 per 
cent.; Gardner, with 28 per cent., 
and Moon-Windsor, with 3.3 per 
cent. 

Those interested in front-wheel 
drive progress may note that Cord 
has listed 194 registrations since 
January 1. Auburn had 565 for the 


/nine months, which compared with 





COMING EVENTS 


OCTOBER 


Dalles, Tex. 
mobile show. 
French Lick Springs, Ind. American 





11-26 Southwestern Auto- 


13-15 


Society of Mechanical Engineers 
general meeting. 
14-15—Syracuse, N. Y¥. New York State 
Dealers’ Association convention. 
15-17—Washington, BD. C. Society of In- 
dustrial Engineers’ convention. 
16-25—London, England. Olympia Motor 
Show. 


-Atlantic City, N. J. National Hard- 
ware Association convention. F 
20-24—Atlantic City, N. J. Middle Atlantic 
Automotive Jobbers’ Association 
convention. 


20-22 


22-23—New York. Stee] Founders’ Society 
of America, Inc., meeting at Hotel 
Roosevelt. 


2-21—Pitisburgh, Pa. Society of Automo- 

tive Engineers transportation meet- 

ing 
NOVEMBER 

Chicago, MI, Nationa) Tire Dealers 

Association convention. 

j- &8—Cleveland. National Battery Manu- 
facturers Association meeting at 
Hollenden Hotel. 

6-16—Berlin, Germany. 
tomobile Show. 

%-15—Chicago, Ill. Automobile Salon at 

Drake Hotel. 

Cleveland, O. Motor 

ment Association and 

Standard Parts Association, 

Show. 

13-23—Paris, 

Salon. 

Los Angeles. 

conference. 


3- 6 


International Au- 


and Equip- 
National 
Joint 


13-19- 
France. Commercial Vehicle 


14-15 Western Motor Clubs 


DECEMBER 
6-15—Brussels, Belgium. Automobile Ex- 
hibition. 
JANUARY 
3-10—New York. National Automobile 
Show 


%—New York City. 
ive Engineers’ 


t. Louis, Moe. 


Society of Automo. 
annual dinner. 
National Roadbuild- 
convention. 

Annual Show, Con- 


t 
ers’ show and 
17-24—Detroit, Mich. 

vention Hall. 
13-24—Baltimore, Md. 
19-2%—Detroit, Mich. 

tive Engineers’ 
24-31—Chicage, Hl. 
Show. 


10-16 


Automobile Show. 
Society of Automo- 
annual meeting. 
National Automobile 


from Page 1) 


|took advantage of his visit to De- 
|troit to tell me that he has no 
thought of bringing out a twelve- 
cylinder front-drive, even though 
he owns the French Buccali front- 
drive patents. It will be remem- 
bered that the session over which 
Bohannon presided was given over 
to a discussion of aluminum, and it 
was whispered around that maybe 
there was some connection between 
the attendance of the Peerless pres- 
ident at this particular session and 
the rumor that Peerless is thinking 
of bringing out a car next spring in 
which aluminum construction will 
figure throughout. This gossip has 
it that such a Peerless would be 
multi-cylindered and remarkable 
for its extremely light weight. If 
there is anything to that, Mr. Bo- 
hannon must be aluminum-minded 
right now. 

There was a pre-showing of the 
Cadillac twelve at the factory last 
week and 100 Cadillac distributors 
took advantage of it to spent two 
days here as guests of the new 
sales manager, J. C. Chick. | This 
meber of the Cadillac family makes 
its public bow on October 16. 

It was durin gthis session of the 
distributors that President L. F. 
Fisher gladdened their hearts by 
telling them that September pro- 
duction was only thirty-nine cars 
fewer than August, which was 








nths Off 28.7 % 


1,307 last year. Of the Auburn list- 
ings this year 258 are of the 8-95. 


The Austin has had fifty-eight 
listings since its introduction. The 
county distributor reports a long 
waiting list, with orders accumulat- 
ing. Many of the Austins are be- 
ing used by large firms for adver- 
tising purposes. 

General Motors units combined 
had a total of 21,211 for this year, 
compared with 30,950 in 1929. The 
Chrysler group listed 6,275, which 
compared with 8,265 last year. 


listings for 1930 and three preceding 
years :— 


1930. 1929. 1928. 1927. 
Jan. ... 5,262 6,589 4,382 4,583 
Feb. ... 6,274 6,356 6,284 6,154 
March .10,667 13,156 8,792 8,101 
April ..11,171 14,539 8,796 8,988 
May ...11,356 14,119 10,955 9,236) 
jJune .. 7,547 10,943 8,502 7,193 
| July ... 8554 14,964 10648 7,951) 
j}Aug. ... 5,917 11,378 10,486 6,829 
|Sept. .. 4,692 8208 17,429 4,558) 





Following is 


| the same period last year:— 





1930 1929 
ND, As ves hwenneeeeay 27,618 24,769 
fo OS 10,030 12,054 
MN. dna eaeeneuas 4,671 5,788 
NR. aaa aes - 2,465 5928 
Studebaker ./....0.. 2,370 2,706 
CONNOE 2 i acead asune 2.359 2,928 
OS UP EAA errr 2,071 5,619 
PEMEOIIOINO 6 icscccces 1,960 3,190 
eA ee 1,800 5,435 
ee tees 2 ale 1,625 2,929 
cc ecaeeage 1,618 2,608 
HROMODIS 6 cisceecces 1,345 1,956 || 
OIE tans sdaeee 1,259 1,116 
POEs i cceacsaseens 1,032 1,292 
NAN ones asc ove tes 1,016 2,582 
SM RNRMIR so ord'as o visie bose 993 2,843 
| Willys 6—Whippet 4.. 817 2,161 
cS err errr 753 1,423 
SNEED paces eacceeces 703 1,251 
PAUDUFN .....--ceeeece 565 1,307 
SOOO C TTT Tee 523. 1,057 
Willys-Knight ....... 501 1,018 
Ree 437 319 
Ts tae an 365 540 
I a a a 346 697 
EO OTT Ee 289 390 
Pierce-Arrow ........ 288 264 
PROOROVOIG occ ccccsecce 283 502 
Dc ascedebeaensa 266 447 
ee eee nas 194 34 
BO, Cnc kasdse de 161 205 
Se ace ‘ 151 118} 
ee aes nae ‘ 126 259 
Moon-Windsor ....... 123 119 
Stutz-Blackhawk .... 105 196 
Austin we keae 58 0 
SOO PE s0e0s 38 75 
Miscellaneous ........ 113 497 


Following are the month by month | 


the standing for the} 
}nine months of 1930, compared with | 








Cadillac’s peak month this year, 
August production 5,535 and Sep- 
tember 3,498. President Fisher also 
said that Cadillac is going to be the 
biggest month of the year so far 
as export busines is concerned. 

There were several changes in 
executive personnel announced py 
Hudson during the week. J. G. 
Abbott goes up to the big job of 
assistant general manager, while W. 
H. Tracy, long head of Oakland 
sales, joins the staff of Courtney 
Johnson, general sales manager, as 
Sales manager in charge of domestic 
sales, A. J. Eldred, advertising man- 
ager, has resigned. 


JOPLIN, MO., SERVICE 
TIRE DEALERS EXPAND 


Jcplin, Mo., Oct. 13.—The last few 
weeks have seen several changes in 
the line-up of tire distributors and 
garages here, ndicating expansion 
of those businesses in response to 
demands for increased service in the 
territory in Missouri, Kansas, Okla- 
homa and Arkansas served by this 
city. . 

John Coats, for nine years con- 
nected with the Joplin Tire Service 
Company, has assumed manage- 
ment of the local Goodrich ware- 
house, serving nineteen counties in 
southwest Missouri, northwest Ar- 
kansas, southeast Kansas and 
northeast Oklahoma. He has 
opened business under the name of 
Coats Tire and Battery Service. He 
will furnish battery service in addi- 
tion to his tire operations, handling 
the Tri-State battery, which is 
manufactured locally. 

Bruce Quisenberry, who has been 
a partner in a paint firm here, en- 
tered the tire selling field with the 
purchase of the business of Federal 
Tire and Battery Company from 
Fred Allen. He becomes distributor 
for Federal tires in twelve counties 
of Missouri, Oklahoma and Arkan- 
sas. He also handles Tri-State bat- 
teries. The company provides tire 
j service and such motor car service 
as greasing and washing. The build- 
ing occupied by his firm has been 
newly decorated. 

Ernie Williams, veteran garage 
operator here, increased his hold- 
ings with the purchase of the High- 
way Garage, which he will operate 
along with his present garage. Wil- 
liams is spending about $6,000 in 
re-equipping the garage to provide 
one-stop service to motorists. His 
present garage will be used for 
storage and warehouse. 

Several thousand dollars have 
been expended by Clarence Zuve- 
kas, confectionery operator, for the 
improvement and equipment of a 
parking garage, parking lot and 
automobile service station in the 
downtown district. He has provided 
a hydraulic hoist, greasing and 
cleaning equipment, and mechanic 
service for his patrons. The garage 
| was opened on the theory that ‘it is 
needed in the theatrical and con- 
| gested business district. 

The Gateway Tire Company ‘also 
opened business at its new super- 
service station here recently. Glen L. 
| Orth is head of the company, which 
|handles Goodyear tires, Speeg@way 
| tires, Red Crown gasoline and oils 
;and Prest-O-Lite batteries. Greas- 
| ing, repairing and other services are 
| offered motorists on the large one- 
stop service lot that has been es- 
tablished adjacent to the salesr6om. 











| Foreign Trade 
Opportunities 


Washington, D. C., Oct. 13.—For- 
eign automotive trade opportunities 
just anneunced by the automotive 
division of the Bureau of Foreign 
and Demestic Commerce of the De- 
| partment of Commerce are listed 
below. 

Additional information may be 
| obtained from the bureau and its 
| district and co-operative offices by 
| duly registered firms or individuals 
| upon written request, giving the op- 
| portunity number. 
|” 47638—Bombay, India; agency for 
|automobile axle shafts, battery 
| cables, valves, skeleton pistons, pis- 
|ton rings and gears. 

47677—Surabaya, Java; agency for 
automobile metal parts. 

47617—Sheffield, England; pur- 
chase and agency for automobile 
replacement parts. 

47724—Karachi, India; agency for 
automobile accessories. 
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Motor Stocks Made ‘Target of ‘Unfounded Rumors 


| PRODUCTION OF METAL 
| EQUIPMENT INCREASES 


PRICE AVERAGES 
MAKE NEW LOWS : 


operations here and in nerthe estern | 
Pennsylvania have recorded an ap- 
preciable incredse since the first of 


Bear Operators Making 
Final Drive to De- 


press Prices 


cerns aS are engaged in the produc- 
tion of metal equipment and mate- 
rial for the automotive 
Many of the representative concerns | 
in the district have added materially | 
to pay rolls. Industrial employment | 
has gained about 10 per cent. since 
September 15. Larger volume of | 





AUTOMOTIVE DAILY NEWS 
STOCK PRICE AVERAGES 


IN N. W. PENNSYLVANIA. 


|ders for 
br gear products from the automo- 


the month, especially with such con- | 





pected to rule during the last two | The 
months of the year. 

In Warren, Pa., the Warren Gear 
Products Company has received or- 
more than $250,000 worth 


firm makes a _ specialty of 
| Willard storage batteries. 
Acquisition of a showroom will 
enable Cooper’s Battery Service to 
give greater prominence to Bosch 
radios, which have proved an im- 
portant factor in causing the serv- 
ice to enlarge its facilities for doing 
business. The company maintains 
one of the most efficient delivery 
systems in Hudson County. It com- 


| tive industry, which, according to 
iJ. C. Holderness, general manager, 
| will warant 100 per cent. operation 
of the plant well into 1931. 

Other gorthwestern Pennslyvania 


|manufacturers reporting improved | prises a fleet of cars, all painted 
tone to business include the Con-| bright yellow. “At Your Service” is 
tinental Rubber Works, the Sterling | the Cooper slogan 


industry. | 


| 
| 


Net mail dispatches from the post office 
6 Oct.4 Oct. 11 Chg. || here indic&tes a revival of business | 
60 Automotives ..,. 24.03 22.32 —1.71 ivityv 
20 Passenger cars 2473 23.10 —1.63 || 2ctivity. 
20 Accessories - 24.83 23.53 —2.30 Erie Meter Systems, Inc., manu- 
= ee sv8ebee 7 = = 2 iy facturer of gasoline and oil measur- 

4 reeevese f - : 2 ; 
S increase ro- 
ACTIVE STOCKS ing equipment, has i cr - pre 

General Motors... 39% 354 4%% duction schedules at its plant in 
Chrysler 6sdeC bad 21% 18 . 34 || Wesleyville, a suburb, from 80 per 
ackar as 11% 10% — 1! | i 
Electric Auto- Lite. 49 353% — 1354 } cent. of capacity to better than 89 
SE Sivknencesews 51 48, — 22, ||per cent. Incoming business _ will 


| permit maintenance of this rate and 


‘ it is expected to further step up 
By CONRAD ALEXANDER output during the final quarter. 
EW YORK, Oct. 13.—The ex- 


treme liquidation that swept pany, manufacturer of castings and 


|equipment for the automotive in- 
the New York Stock Exchanges and dustry, has completed the installa- 


a trading places in the past | tion of a five-ton electric furnace 
week d™ not spare the automotive | ot jts plant here. Orders are being 
shares and the price average of this received in greater volume and ca- 
group declined to new low marks | paeity production schedules are ex-'! 
for the year. Again the accessory | a 
shares were the hardest hit, with | 
Electric Auto-Lite being made the 
especial target of the “bears.” 

As far as the automobile industry 
is concerned the vicious attacks on 
Stocks were made after the circula- 
tion of entirely unfounded “scare” 
rumors. With the business depres- 
Sion generally showing signs of hav- 
ing turned the corner for the better, 
operators on the down side in all 
markets are resorting to all sorts | 











of fantastic stories to further de- 
press stocks. 
General Motors was hit in the| 


past week by selling following un- | 
founded reports that the dividend | 
was in danger. This story was cir- 
culated in the face of current esti- 
mates that the dividend will be 
earned, with something to spare. 
The lowest estimate of General 
Motors earnings fo rthe year made 
thus far is $3 a share, which would 
just cover the dividend. It is be- 
lieved in Wall Street, as well as the 
trade, that if the corporation earns 
its dividend it will certainly pay it. 

Following are net changes for 
the week of some of the leading au- 
tomotive shares listed on the New 
York Stock Exchange: 


Oct. Oct. Net 

4 11 Chg. 
American Chain , 4814 *43 — 6% 
POUET tcc occes 964, 81 —15% 
65.4 wee 4's cn an 19%3,— 3% i. 
Bohn Al & Br ,, 25 197%35— 5% 
Borg-Warner ... 20% 1744— 2% 
Briggs Mfg ...... 16 14 —2 
Brockway ....... 1034 514s— 5% 
E, G. Budd Mfg. 75, 64— &% 
Checker Cab M . 2345 22%— % 
re 21% 18 — 3% 
Clark Equip - 294, 23 — 6% 
Continental Mot. 3 25%4— % 
Eaton Axle ...... 22 18 — 3% 
Elec Auto-Lite . 49 353g—1354 
Firestone ....... 17 17 Sen 
General Motors . 397, 35'4— 4% 
SS 19'2 17 — 2% 
Goodyear ....... 47 4144— 5% 
Graham-Paige .. 5 5 cas 
Houdaille-Her .. 6 54%— 7 
SE, Gb csceees 25 2214— 2V, 
RSS 1014 8%— 13 
Helsey-Hayes ... 25% 22 — 3% 
Link Belt ......0 39 37%— 14 
Mack Trucks .... 51 484,— 2% 
Marlin-Rockwell . 28 27 —1 
Marmon locneee: ae 6%4— 13 
Midland Steel . 25%, 22 — 3% 
Motor Products . 34'% 33 —1% 
Motor Wheel . 183 164%4— 2% 
Murray ....+.- coe 14% ly, 3% 
Sc ceceee nas - 31% $3:1%4+ % 
ee -11% #=10%—1% 
Raybestos-Man ,, 24 22 —2 
ee a sla waig - 12% 114,— 1% 
Stewart-Warner,, 21% 20%— 1% 
Studebaker ...... 28% 26 — 2% 
Timken Roller ... 56 50°%— 5% & 
U S Rubber - 16% 13 — 3% 
OSA 30 28%— 1% 
Willys-Overland. 5% 4% 5% 
Yellow Tr & C15 121%4— 2% 
Young Spring & T 36% 20%—16 H U P HUPM O B IL e 


*Ex-dividend, 


tihe tie ely 


» nbcnhis 8 | BOP 


Sea: 


Aluminum Company and the H. F 
Watson Manufacturing Company. G. M. OF CANADA PROMOTES 


|N. BERRY AND WM. C. HERRING 


COOPER’S SER¥ICE MOVES Oshawa, Ont., Oct. 13.—Appoint- 


ment of Norman Berry of Regina, 
TO LARGER QUARTERS | to be sales promotion manager of 


| General Motors Products of Can- 


on jada, Limited, has just been con- 
West, New York, N) J., Oct. 13.—| firmed here. Mr. Berry comes to 
Cooper’s Battery Service, which for! his new position, after a successful 
nine years has been located at 737! ba of a - —_" oe 
cone oO venera otors roaucts 

nli ve., 
wagenine A = here, has been | te succeeds William C. Herring, who 
forced by steadily increased busi-| js now assistant general manager in 


ness to seek additional room and/ charge of sales. 


has leased the store at No. 735, ad- 
PENNZOIL TO ERECT 


joining its present location for use - = 2 Speers 
|as a showroom and office. DUBBS CRACKING UNIT 
The concern specializes in bat-| Oil City, Pa., Oct. 13—Work has| 


The National Erie Foundry Com- | 


| charged, 


Never 


reasonable expenditures for sales- 
room and service facilities... .. 


But this is another 


HUPP MOTOR CAR CORPORATION 


teries of all descriptions, and has in, been commenced on the erection of 
stock at all times more than 150 of | the $500,000 Dubbs cracking unit 
various sizes. Batteries also are re-| of Plant No. 2 of the Pennzoil com- 
called for and delivered| pany, at McClintockville, a suburb. 
within twenty-four hours. Starters! It is expected that five months will 
and generators, lighting and igni- | be required to complete the unit, 
tion are included in the large stock. which will have | a capacity of more ! 





forces a dealer 


. ride 


1931 


; than 2,500 barrels of high-grade 
| gasoline daily. Agreement has been 
reached with the Independent, Con- 
tinental and Empire refineries of 
this district to finish part of their 
output in the new-unit. The pur- 
pose of this co-operation is to cre- 
ate a better demand for Pennsyl- 
vania gasoline 


RAYMOND AUTO CO. WINS 
GOODYEAR TIRE CGNTEST 


Oct. 13.—Henry 
of the tire de- 


Raymond Auto 
dealer here, was 
awarded a trip to the Goodyear 
Tire and Rubber Company factory 
at Akron, O., because his firm won 
the first prize in its class in @ 
state-wide tire sales contest. The 
Raymond Auto Company, which 
was in the sixth class, reached @ 
total of 311 per cent. of its quota. 
In addition to visiting the Good- 
year factory, Hudziok also will visit 
the Ford factories at Detroit. 


Raymond, Wash., 
Hudziak, manager 


partment of the 
Company, Ford 


TO VISIT BUICK PLANT 


Sacramento, Oct. 13 (UTPS).— 
Jack Flynn, general manager of the 
S. J. McDonough, Inc., Buick dealer, 
is on a trip East and will visit rela- 
tives in Cleveland; thence to Flint, 
Mich., for a visit to the Buick fac- 
|tory; then to Detroit for a tour of 
|some of the other automobile plants. 
| He will visit New York before re- 
turning home. 


— _ a 


MOBILE 


into un- 


It is a primary article in the Hupmobile code that the dealer is his own best judge of 
how to conduct his business. 


So Hupmobile never coerces the dealer into expenses that are over his head . . . never 
forces allotments . . . never leaves the dealer to shoulder a loss on price reductions. 

Which explains, in part, why the Hupmobile franchise has become more popular year 
after year . . . why every month for the last six months Hupmobile’s 
organization has steadily increased. 


dealer 


vood reason . . . the 1931 Hupmobiles themselves. Four new 
Straight-Eights . . . thé product of six straight years of straight-eight building. 
the 1931 Century Six, leading its field in everything but price 


And 


If you are thinking of a new connection study the Hupp franchise . . . ask Hupp dealers 
about Hupp’s record of good faith and good will 
You'll discover a dozen convincing reasons for a profitable “hook-up with Hupp.” 


in the new Hupmobiles. 


DETROIT, MICHIGAN 





SIXES AND EIGHTS 








rFyuon 


SPRING SHACKLES 


There are sound en- 
gineering reasons 
why twenty leading 
motor cars are fac- 
tory equipped with 
superior Tryen 
Spring Shackles. Car 
names on request. 


Manufacturers: Write at 
once for full information 
and quotations. 





Sele Licensee: 


WILLYS-MORROW CO., INC. | Jordan St Line 803400 | 


ELMIRA, NEW YORK 


on — 


New Dealers 
Appointed 





CALIFORNIA 

Studebaker—Rogers Tison, Braw- 
ley. 

Hupp—Gowens & McGovern, Po- 
mona. 

Graham-Paige — Car] Lindquist, 
Burlingame 

CANADA 
Hupp—Century Motor Company 


(distributor) St. John, New Bruns- 
wick; F. E. Harper, Welland, On- 
tario; G. R. A. Clendenning, Mark- 
ham, Ontario; Northern Garage, 
Kapuskasing, Ontario. 
Graham-Paige — Watterson’s Ga- 
rage, Welland, Ontario. 
COLORADO 
Graham-Paige—Bills Motor Com- 
pany, Sterling. 
FLORIDA 
Hupp—George B. Sander Com- 
pany, Fort Myers; McKenzie Motor 
Company, Gainesville; 
St. Petersburg. 
Graham-Paige—Nahm 
DeLand. 


& Nahm, 


GEORGIA 
StudeLaker—Jack Evans Garage, 
Brunswick. 
ILLINOIS 
Studebaker—Fleming 
pany. Bloomington. 
INDIANA 
Marmen-Reesevelt — Horn Motor 
Company, Vincennes; Harrison Mo- 
ter Company, Evansville; Marmon 
Sales Company, Columbus. 
Studebaker Meyer 
Lawrenceburg. 
Graham-Paige—Progress 


Brothers, 


Motors, 


Inc , Gary; George W. Wovxley Gar- 
aze, Richmond: R. W. Stevens. 
Mount Vernen. 

IOWA 


Stndebaker—Even Service Station, 
Aijton: Miller's Garage, Sibley. 
KANSAS 
Studebaker — Capital Motors, To- 
yoka. 
Hupp — Book-Thomson-Lee Motor 
Company, Emporia, 


} 
| 
} 


Motor Com- | windser 8-92 
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MAJOR SPECIFICATIONS AND MECHANICAL DETAILS — 
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Auburn 6-85 | 3255 | 120 | Lye , V | Dole {LL | 6 | 2%x4% | 185 | *5.16 | 198 | 70@3400 \*Alum |; 4, No No | Sch No 
Auburn 8-95 | 3510 125 Lye | V | Do L | 8 | 2%x4% | 246 | *5.15 | 26.4 95@3300 |*Alum | 5 | Pur AC ;Sch No 
Auburn 125 | 3908 | 130 Lyc V | Do L |8 | 3%x4'% | 299 | *5.25 | 338 125@3600 |*Alum | 5 | Pur AC |Sch No 
Austin }§1130 | 7E | Own, F | — ol[|L | 44 2.2x3 |} 458) 5.1 | 7.8 | 13@3000 ; Alum {2,— — | Til om 
Blackhawk 6 4320 | 127%; Own —| Bish-Bab | O | 6; 3%x4% | 2415 | 5.10; 273 | 85@3150 “Alum | 7| Wal AC | Zen Un 
Blackhawk 8 4185, | 127%4| Own | V | Bish-Bab |L |{8{|3 x4% | 2685 | 5.50 | 288 | 88@3200 ‘Alum |5{| ‘Val AC |Zen AM 
Buick 8-50 3170 | 114 {| Own } V | Dole oO 8 | 2%x4% | 220.7 | 48 | 26.45 | 77@3200 Cl | 54} AC — | Mar AC 
Buick 8-60 | 3795 | 118 | Own ; V {| Dole Oo 8 | 36x4% | 272.6 | 4.63 | 30.02 | 90@3000 CI {5{ Ac -- | Mar AC 
| Buick 8-80 | 4255 | 124 | Own | V | Dole oO | 8; 3x5 | 3448 | 45 | 35.12 | 104@2800 j CI 5 | AC — | Mar AC 
| Buiek 8-90 | 4340 | 132 | Own , V | Dole oO 8 {3x5 | 3448] 45 | 35.12 | 104@2800 | Cl 5 | AC — | Mar AC 
| Cadillae 355 |— | 134 | Own ; V | Yes ;}G (8 | 3%x4h8 | 353) | «5.35 | 36.45 | 95@3000 | CI ;3}— Gas Own ~~ 
Cadillac 452 | 6100 | 148 | Own V ; Yes | O |16;3 x4 | 4520); 5.50) 57.5 | 165@3400 ; Cl |5{AC Gas iOwn None 
Chevrolet | 2500 | 107 | Own | V ; Yes O | 6] 3%x3% | 1940! 501 | 263 | 46@2600 | CI LST a AC |Car AC 
Chrysler 6 | 2745 | *169%| Own , V | Yes }L | 6 | 3%x4% | 195.5 5.29 | 23.44 62@3200 |*Alum | 4| — Yes | Car No 
Chrysler 7¢@ | 3435 | *168'2| Own ; V | Yes L | 6; 3%x5 | 2684 5.00 ; 27.34 | 93@3200 '*Alum {7 { Pur AC ‘Str Un 
Chrysler 66 | 2850 | *163%1 Own | V | — 'L | 6! 34x43, | 2186 5.00 | 23.43 | 68@3000 : Alum | 7/ Pur AC |; Str Un 
Chrysler 8 j— | *186,,! Own | V | Yes {lL |{|8{|3 x4% | 2403 5.40 | 28.8 8243400 |*Alum Is Yes — |Str Yes 
Chrysler Imp. 8, | *211 | Own | V | Yes L 8; 3%x5) =| 384.8; 5.01 | 39.2 | 125@3200 |*Alum | 9 | Yes — |Str Yes 
Cord (Fr. Wh. D.) 137%! Lye 7 . an 8; 3 | . 5.25 | 33.8 | 125@3600 |*Alum | 5 AC |Sch a 
De Sote 6 | 2705 | *169's| Own ; V | Yes L | 6 | 3%x4's | 189.81; 5.20 | 23.44, 60@3400 |*Alum {4{— Yes Car Un 
De Sote 8 | 2965 | *177 | Own: V Yes L 8) 2%x4 =| 207.7 | 5.20 | 264. | 70@3400 |*Alum | 5 | — Yes | Str Yes 
Dodge Six D D | 2668 {| *168%%| Own | V | Yes L 6 | 34sx4% | 1898 | 5.20 | 234 | 60@3400 ;*Alum | 4| No No !Car — 
| Dodge 8 | 3043 | *176%| Own | V | Yes L 8 | 2%x4% | 220.7 | 5.20 | 2645 | 75@3400 |*Alum | 5/ Pur No |Str Un 
| Durant 6-14 | 2950 | *172%-176| Con | V | Bish-Bab | L 6{3%x4 | *99 | 5.32] 25.4 | 58@3100 |*Alum | 4} AC AC | Str AC 
| Durant 6-17 | 3290 |*17534-17912| Con V | Bish-Bab | L 6 | 3%%x45s | 248 | 5.06 | 27.34 70 @3000 17 
| Elear 6-75 1 2942 | 117 |! Lye Vv | Yes L | 61 2%x4% | 185 | 5.254198 | 61@3000 |*Alum | 4] Pur Gas ;Seh — 
| Elear 140 and 130 |{3980 | 1352130 | Con | V | Yes | L {8 | 3%%x4'% | 322 | 5.25 | 36.45 | 140@3300 |*Alum | 5 Pur Gas | Sch - 
| Elear 8-95-96 { 3299 | 123 | Lye V | Yes L | 8{| 2%x4% | 246.7 | 5.25 | 265 | 90@3000 |*Alum | 5 | Pur Gas | Sch a 
Essex | 2805 | 113 | Own | V | — iL | 6 | 2%x4'2 | 1604 |} 5.80 | 18.15 | 60@3600 | Alum | 3, — Ste | Mar AC 
Ford A | 2375 | 103's{ Own V {| — |L | 4) 3%x4% | 200.5; 4.22 | 24.03 | 40@2200 | Alum | 3 | — — | Zen -_ 
Franklin 145 | 3930 | 125 | Own , — | Bish-Bab |*O 6 | 3%x4% | 274 | 5.30] 204 | 95@3000 , Alum | 7j| AC AC ‘Str AC 
Franklin 147 | 4230 | 132 | Own — | Bish-Bab |*O 6 | 3%2x4% | 274 | 530) 294 | 95@3000 | Alum 7 | AC AC |Str AC 
Gardner 136 | 3330 | 122 ; Lyc | V { Dole |L | 8{ 2%x4% | 246.6 | 5.15 | 2655 | 70@3500 |*Alum | 4j{ Pur Gas ;Sch -— 
Gardner 148 | 3500 | 125 | Lye {| V | Dole }L |, 8: 2%x4% | 2466 | 5.15 | 265 | 100@3300 |*Alum | 5 | Pur Gas |Sch AM 
Gardner 150 | 3890 | 130 , Lye | V | Dole L | 8| 3%x4's | 2986 | 5.25 | 338 | 126@3300 |*Alum | 5 | Pur Gas |Seh AM 
Graham Std. 6 | 3175 | 115 | Own | F | Dole L | 6 | 3'sx4'> | 207 {| 5.41 . 23.44 | 6603200 |*Alum | 7 | No AC | DL AC 
Graham Spl. 6 | 3390 | 115 | Own | F { Dole L 6 | 3%x4'% | 224 | 5.49 | 25.35 | 76@3400 |\*Alum | 7 | AC AC | DL AC 
Graham Std. 8 | 3795 | 122 | Own’ V |} Bish-Bab | L | 8 | 3%x4'2 | 298 | 5.20 | 33.80 | 100@340u |*Alum | 5 | AC AC | DL AC 
Graham Spl. 8 | 3875 | 122 | Own V | Bish-Bab | L | 8 | 3%x4% | 298 | 5.20 | 33.80 | 100@3400 |*Alum | 5 | AC AC | DL AC 
Graham Cust. 8 | 4300 | 127 | Own | FP | Bish-Bab | L 8 | 3%ex4'2 | 322 | 5.41 | 36.45 | 120@3200 |*Alum | 5 | AC AC | John AC 
|Graham Cust. 8 | 4405 | 137 | Own | F | Bish-Bab | L 8 | 3%%x4'%2 | 322 | 5.41 | 36.45 | 120@3200°|*Alum 5} AC AC ; John AC 
Hudson Super 8 : 3200; 119-126 | Own V | — |L | 8 | 2%x4% | 213.8) 580 | 242 | 80@3600 ; Alum |5| — Ste | Mar Ac 
Hupmobile Cen. 6 | 2900 | 114 | Own! V | Yes {| L | 6 | 3%x4% | 211.6 | 5.10 | 25.35 70@3200 | Alum |4]| Pur Ste Sir Yes 
Hupmobile Cen. 8 | 3175 | 118 | Own , V | Pines iL 8; 2+5x4% | 240.2 | 5.20-} 26.45 90@3200 | Alum |5| Pur Ste | Str Yes 
Hupmobile C 3725 | 121 | Own | V | Pines |L | 81,3 x4% | 2686 | 5.20 | 288 | 100@3200 | CI |5 | Pur Ste | Str Yes 
Hupmobile H & U; * | } Own | V L |8;3 6 | 5.20 | 39.2 133@3400 | Alum |5{ Pur Ste ;Str AM 
120 Con , V | Pines | L | 8 | 2%x4% | 246.7 | 5.10 | 265 8043000 |*Alum | 5 | Ste AC |Str AC 
Jordan G. Ninety 8 3700 | 125 Con | V | Pines L |8/{3 x4% | 2686; 5.10 | 289 85@3200 |*Alum | 5 Ste Ste , Sir AM 
La Salle 345 |—— | 134 | Own , V | Yes |L | 8 | 3%x4ts | 353) | «5.35 | 36.45 | 95@3000 | CI {3{— Gas ,Own 
Lineoin ' 5030 | 136 | Own ,V | — {L |8|3%x5 | 384 | 483 | 39.2 | 90@2800 | Alum | 5] Pur Own | Str Un 
| Marmon-Roosevelt ; 2833 | *172 | Own ; V | Dole | L | 8) 2%x4% | 2019 | 525 | 242 | 77@3400 ; Alum j 5} — — |Str AC 
| Marmon Eight 69 | 3103 | *180 | Own ; V | — L | 8] 2¢3x4% | 211.2; 5.50 | 25.4 84@3400 | Alum | 5 | AC AC |Sch AC 
|'Marmon Eight 79 | 4028 | *191 | Own | V-| Pines }L | 8 | 3%ex4% | 303.2 | 5.50 | 32.5 110@3400 | Alum {| 5 | AC AC |Sch AC 
Marmon Big Eight! 4363 | *202 | Own OV } Pines {L |{8:13%x4% | 315.2 | 550! 338 | 125@3400 | Alum | 5 | AC AC ;Sch AC 
Nash Six-60 | 2800 | 114%| Own | V | Bish-Bab !L_ | 6 | 3%«x4%s 201.3 | 5.00 | 23.4 | 6002800 (“Alum | 7| AC AC | Car AC 
Nash Eight-70 | 3000 | 116%| Own | V | Bish-Bab | L_ | 8 | 273x435, 227.2 | 5.00 | 264 | 7503200 |*Alum | 9 | AC AC | Car AC 
Nash Eight-380 | 3360 | 121 | Own | V j Pines O |8:3 x4% | 240 5.25 | 28.8 | 85403200 |*Alum | 9 | AC AC | Mar AC 
Nash Eight-90 ; 4000 124-133 | Own ; V |! Pines 1O | 8 | 3%x4'% 298.6 | 5.25 | 33.8 | 1153600 |*Alum | 9 | AC AC | Str AC 
Oakland V-8 | 3205 117 | Own ; V | Yes |H | 8! 3%6x3% | 2510; 5.00 | 378 | 8503000 ;S St | 3} — AC , Mar AC 
Oldsmobile | 2940 | 11344! Own V |—— {L {61+ 3,4x4's | 1975 !' 5.20 | 244 | 623000 | CI {4 ]AC AC ,Jonn AC 
Packard 826-833 4479 =1271,-134'2) Own ; V | — iL ; 81 3%x5 320.0 — 32.5 | 1003200 |*Alum | 9 | — — |Own — 
Packard 840-845 4955 140's-145'> Own | V | — 1L | 8; 3%x5 384.8 39.2 | 12043200 |*Alum | 9 | — — |Own — 
Peerless St. 8 , 3642 ; 118 Own V | Bish-Bab |L | 8| 27%x4% | 2460 5.00 | 26.45 | 853200 ;*Alum | 5 | Pur AC ;Sch AC 
Peerless Master 8 | 4521 | 125 | Own | V | Bish-Bab 'L_ | 8 | 3%x4'2 | 322 5.00 | 36.45 | 1753200 .*Alum | 5] Pur AC !Sch AC 
Peerless Custom 8 | 4766 | 138 | Own V |! Bish-Bab |L_ | 8 ! 3%gx4!2 | 322 5.00 |.36.45 | 120423200 *Alum | 5 | Pur AC | Sch AC 
Pierce-Arrow C 4523 132 Own V | Yes |L ;, 8; 3%%x4% | 340 5.07 ; 36.45 ; 1153000 |*Alum |9{| Yes Yes , Str Un 
Pierce-Arrow B 4304 | 134 Own V | Yes L | 8j 3'2x4% | 366 5.07 | 39.2 | 125@3000 ,*Alum |9| Yes Yes !Str Un 
Pierce-Arrow B 4713 | 139 Own V | Yes L | 8 | 3'4x4% | 366 5.07 | 39.2 | 125@3000 *Alum | 9| Yes Yes |Str Un 
Pierce-Arrow A 4831 | 144 Own V | Yes L | 8j 3x5 385 | 5.07 | 39.2 | 132@3000 |*Alum {|9{| Yes’ Yes |Str Un 
Plymouth ; 2595 | *167 Own V{|— L | 4] 35%x4% | 196 | 4.60 | 21.03 | 48@2800 |*Alum | 3] — Yes ‘Car — 
Pontiac | 2745 110 | Own, V | Var L | 6; 3,%x37. | 2000! 4901263 | 6003000;S St |3) — AC | Mar _ Yes 
'Reo Royale — | 135 Own | V | — ;L | 8 | 338x5d 358 -- — | 12543300 | Alum |9{/Han AC} Sch Own 
Reo Flying Cloud — | 130 Own | V | — [L | 8 | 33x5 358 — — | 12543300 Alum |9j;Han AC! Sch Own 
Reo Flying Cloud = —— | 125 | Own | V | — ;L | 6! 33%x5 268 | — | — | 8043200 Alum |7{| Han — | Sch Un 
Ruxton Fr.Wh. Dr. | 130 , Own. V ; Yes L 8 | 268.6 | | 10073400 *Alum | 5; Yes AC , Zen 
Studebaker Six 2950 | 114 Own V | Dole 1L | 6} 3%x4'% | 205.3 | 5.20 | 25.4 | 70@3200 Cl | 4) Han Ste ‘Sch — 
Studebaker Dict. 8 | 3155 | 114 | Own; V | Dole {L | 8, 3Pex3% {; 221.0 5.10 | 30.0 | 81%3200 |*Alum |9{| Pur. Ste !Stz AM 
Studebaker Com. 8 | 3520 | 124 Own ; V | Dole L | 8; 34%x4% | 250.4 5.20 ; 30.0 | 1013200 :*Alum | 9; Han Ste {Sir AM 
H. O. Miller, | Studebak’r Pres. 80 4230 | 130 . Own. V | Dole L | 8 | 3%x4% | 337 | 5.10 | 39.2 | 122@3200 ;*Alum | 9j| Han Ste |Str AM 
"| Studebaker Pres. 90 *4360 | 136 | Own | V | Dole L | 8 j 3%x4% | 337 | 5.10 | 39.2 122@3200 |*Alum | 9 | Han — ;Str AM 
Stutz ' 4918 | 134'%-145 Own —1! Yes O | 8 j 3%x4'%% | 322) | 5.10 | 365 1123300 ‘*Alum | 9{| Wal Gas | Zen AM 
Viking Eight 3620 | 125 : Own | V i Yes | H | 81 3% x35 . 2595 5.10 | 365 | 81@3200 ; Cl | 3}; Own AC j;John AC 
| Windsor 6-69 ; 3195 | 120 ,; Con V ; Dole L | 6; 2%x4% | 185 |; 500), 198 |47.5@2600 |*Alum | 4| AC — Str — 
Windsor 6-72 | 2930 | 120 Con | V { Dole | L | 6] 3%sx4 |} 215 | 494 | 273 | 66@3200 *Alum | 7| AC — |Str “= 
| Windsor 6-77 { 2930 | 120 | Con V | Dole L | 6 | 3%x4 | 215 | 4941 273 | 6643200 |*Alum | 7} AC — /|Str — 
| Windsor 8-85 | 3600 | 125 , Con V | Dole L |8,|3 x4% { 269 | 500 | 288 | 85@3100 '*Alum | 5| AC Gas |Sir AC 
| 3600 | 125 | Con V*l Doie L 18:13 x4% ! 269 | 500! 288 | 85@3100 *Alum |51!AC Gas |Str AC 
Whippet 96 A | 2673 | 10314; Own , V | No L | 4; 3%x4% | 145.7; 5.40 | 15.6 | 40@5200 | CI | 3 | No No ; Til No 
Willys Six 98-B | 2623 | 110 | Own , V { Var | L | 6{|3%x3% | 193 | 5.56 | 253 | 65@3400 ; CI | 4|No Til | Til Til 
Willys 8-80 | 3076 120 | Own , V | Var L | 8; 3% | 245.4 | 5.40, 31.25 | 80@3200 : CI |5 | No Til Ti) Til 
Willys-Knt. 66-B | 3868 | 120 | Own , V | Var BE i@) | 255 - | 9.50 | 27.3 | 87@3200 |*Alum | 7; Ski Til Til Vil 
Willys-Knight 87 | 3001 | 112'2-115 | Own | V | Var K |6 [177.9 | 5.88 | 207 | 553000 |*Alum | 7 | Ski _ Til |Ti Til 
* e : eAir cx + 1 « y ° . on iv L . it: . J — E etroit Universal Prod- 
Weisht- sarudemenes 3-00 sgueten ft salir clea Thermo syphon water cir Wiget Sas ae, eee nicks ‘Company: ‘8ple, Spicer Menufactur- 
dard 2-nassenger coupe z ; Whit, Whitney Chain; Diam, Diamond ing Corporation; MM, Mechanics Uni- 
**Hupmobile model H weighs 3955 and Pisten Material—*Alum, aluminum = with | Chain: Morse Morse Chain Company | versal Joint Company, Rockford, a 
mode] U 4225 }  anvar struts; Alum, aluminum alley; Cl | Var. verious makes of chains; Var-G Cle. Cleveland; Fab, Fabric. 
: Cast iron; S St, semi-steel | various makes of cears | Sa : = 
. F | | Rear Axle—Col, Columbia: Sal, Salisbury; 
Wheel Base—*Over ail length Of chassis | Compression Ratie—*Optiona) on the Au- | Ingition, Generator and Starter—Aut-L,| Cla, Clark Equipment Company; Tim, 
instead of wheel pase | burn | Auto-Liie; Del-R, De jeo-Remy: N E, | Timken 
Engine Make—Con Continental; Lye, Ly- | oi) Purifier—rur, Purolator: Wal, Wall | ae ae Mh. -: Raia Nash Indi- | steering Gear—Gem, Gemmer: Ross, Ross 
or anata eae eee | Warner: Til, Tillotson. fing a “as rf = h Beh —— > ee ee) ee eee 
Dole Dole Valve Co. Chicago. “oh: Commucstar=Gen, Wnesier Sahenses: — cement ‘lane, fone Gluiae. fue | Brakes—H, hydraulic; M, mechanical; SD, 
— Pines Winterfront, Var, various! Stromberg; "DL Detroit Lubricator | Gearset —War, G, Warner Gear Company: steciéraulic; Bendis. Bendis Broke Ces» 
| oe John. Johnson; Til, Tillotson. Detr, Detroit Gear; Mun, Muncie Gear poration. °Beudis fren; —_ a 
Valve Arrangemest—L, L herd; 8, nort-|4ir Cleaner—AC, AC Spark Plug Com-| WC, Warner Corporation Rear Springs—S, semi-e}liptic:; El. ful 
zontal; O, overhead; K, slceve valve. pany; AM, Air Maze; Up, United; Han,| *Three or four speed gear sets as shown | €/iptic; Cant. semi-cantilever. 
are available for either model, Spring Shackles—Tryon, Willys-Morrew 


LV, V-type L head, Handy; Til, Tillotson. 
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Trenton, N. J., Oct. 13.—The State 
Board of Public Utilittes Commis- 
Sioners has allowed 
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FE 3 23 3 2 " ° air extension 
Make and Medel aa an or £ apo ¢ . $ 4 & wes 2s for three months from October 15 
ef 3 at -—? 9 & x 3 4 $s| £8 as es S| fares ty Proposed increase in bus 
< ae of 5 22 E $ = £ 85 = S a & e2 % fares by the Public Service Co-ordi- 
a Ps o P oO | ob o = te = ac ss — 
- Se Nee af * , 5 oe La. | 2 _& _ wo! ne nH _ CO a , nated Transport. The board stated 
a. 2 2 — eS ae ee Co a ae aa ee — ae . ae me. i : poet we the period would not exceed the 
Aeburn 6-85 | Link Del-R |*Del-R Long; War 3 UnP Col %, *49 |H Ross; S 56% |; Own | Bijur | 18x5.50 | three months unless, prior to the 
Auburn 8-95 | Link Del-R |*Del-R Long | War 3 UnP Col % ; “4.7 | H Ross | S 56% | Own | Bijur | 18x6.00 | expiration of the time, it should be 
Aeburn 125 | Link Del-R |*Del-R Long | Detr 3 UnPj; Col 1% | °4.45 | H Ross ; S 56% | Own | Bijur | 18x6.50 | Satisfied that the increases, changes 
Austin } Gear Aut-L :*Aut-L Rock ; War-G 3 Spic ; Sal | 5.25; Mech _SayB; Cant | Own __| Al-Z _| 18x3.75 a were just and reason- 
Blackhawk 6 | Link Del-R ; Del-R Borg | Detr 4 UnP.Sal %| 475;:H Gem; S60 ; Own | Bijur | 31x6.00 
Blackhawk 8 | Link Del-R ‘*Del-R Borg | Detr 4 UnP Sal '4| 4.75|H ‘Gem | S60 | Own | Bijur | 31x600 | Miami, Fla., Oct. 13 (UTPS 
Buick 8-58 | Tex _Del-R, Del-R Own; Own3 Own Own ‘sj 4.54|M Sag | $ 54% | Tryon | Al-Z {| 18x5.25 |The Dunn Bus Service of Mian @ 
Buick 8-60 | Tex Del-R | Del-R Own! Own3 Own Own%/| 445|M Sag | S$ 55% ; Own | Al-R | 200080 | constrestins @ mow acntian oman 
Buick 8-80 | Tex Del-R Del-R Own |Own3 Own Own % | 4.27|M Sag | S 58% | Own | Al-Z | 19x6.50 | for patrons at South Miami-Aveoue 
Buick 8-90 | Tex Del-R Del-R Own! Own 3 Own Own % | 427° M Sag: S 88% | Own | Al-Z __{_19x6.50 | and Southwest Ist Street This is the 
Cadillac 452 | Morse Del-R ; Del-R Own | Own 3 Spic | Own 4 | 4.75 | Own-M Sag| S58 | Own | Alem | 19x6.50 | first station of its kind to be pro- 
Cadillac 355 | Morse Del-R Del-R Own: Own 3 Spice Own % | 439 | Own Own; S60 | Own | Alem j{ 19x7.00 | Vided here. 
Chevrolet | Var Del-R '‘Del-R Own | Own 3 Own Own | 382|M Own | S 54 | Trycn | Alem | 19x4.75 | 
Chrysler 6 | Morse Del-R Del-R Own ' Own 3 UnP | Own’: | 460 |H War | S 53% ! Tryon | Al-Z | 19x5.00 | Trenton, N. J. Oct. 13.—By 
Chryster 70 | Morse Del-R Del-R Own: Own4 UnP Own's | 382'H War: S57% ,RubB_ | Al-Z_ | 18x5.50 | unanimous vote the Board of City 
Chrysler 66 ' Morse ODel-R Del-R Own Own 3 UnP Own 's| 4£70!H War! S 54% | Rub B | Al-Z | 18x5.50 | Commissioners adopted resolutions 
Chrysier 8 | Morse Del-R . Del-R — | Own 4 — Own's| 410 |H War | S 54% -—— | Al-Z | 18x5.50 | to permit substitution of buses for 
Chrysler Imperial 8 | Morse Del-R : Del-R — | Own 4 — Own'| 381|H Ross | S 57% 1 — | Al-Z | 18x7.00 | trolley cars between Trenton, Pen- 
Cord (Fr. Wk. Dr.) | Link Del-R ‘*Del-R Long ; Det3 UnP&MM Col F | 441; 4H Gem , S 62 Own | Bijur | 18x7.00 | Mington and Hopewell, and the 
De Sote 6 | Var Del-R | Del-R Borg Own3 UnP Own's| 46 | H Own | S 53% | — | Al-Z , 19x50 hog of buses between Trenton 
De Sete 8 | Var Del-R ; Del-R Borg Own 3 UnP Own's| 46 |H Own | S 545g Rub B | Al-Z | 19x5.36 = ough's Corner. 
Dedge 6 D D | Morse Del-R | Del-R Borg Own 3 UnP Own's: 49 | H War; S 53%. Tryon | Al-Z | 19x5.00 | . 
Dedge 8 | Morse Del-R | Del-R Borg, Own3 UnP Own's; 46 !H War | S 54%, Rub B | Al-Z | 18x550 | Mdiamapolis, Ind., Oct. 13.—Ward 
Durant 6-14 | Morse Aut-L *Aut-L Borg |Own3 Spice, Own's| 44 | SD Own; $55 | Tryon | Alem | 29x5.00 | B. Hiner, president of the Red Bail 
Durant 6-17 | Morse Aut-L .*Aut-L_ Borg | Own4 _Spic : Own '% |_ 3.72 | SD Own} $55 _! Tryon __| Alem_| 29x5.50 : ee ee bus and truck 
Elcar 6-75 | Link Del-R |‘Del-R Long | War-G3 Spic; Sal %4| 488|H Ross | S 53" ; Belf | Alem) 205889 | Service Comminae nen ee 
Ekar 40 and 130 =| Link —-dDel-R '*Del-R_ Long | War-G4 Spic Sal %; ...|H Ross} S57 | Belf | Alone | S0R980 | cetented @ aeeher bes seas Dee 
Elear 8-95-96 | Link Del-R *Del-R Long | War-G3 Spic Sal %| 490/|H Ross | S56 | Belf | Alem ; 29x5.50 | Indianapolis and Lafs a between 
Essex Morse Aut-L ‘*Aut-L Own! Own 3 _Spic _Own's | 541| Bendix Gem j S 54% | Own | Alem __| 19x5.00 | stitute for the cacanl as we 
Ford A { Cel Own |*Own Own ; Own 3 Own , Own % | 3.7 | M Gem; STr | Own | Al-Z | 19x4.75 | which appears doomed to obendane 
Franklin 145 | Ram Del-R |*Del-R_ —_Br-L |*Detr 4 Spic Own % | 454|H Gem ; El42 | None | Al-Z | 19x6.50 | ment. 
Franklin 147 | Ram Del-R |*Del-R _Br-L | Detr 4 Spic Own % | 473 | H Gem { El42 | None | Al-Z | 19x6.50 
Gardner 136 Link Del-R ;*Del-R Borg | War-G4 Spic , Col % | 445;H Ross; S 54 | O-N |; Alem , 29x5.50 |_ Derby, Conn., Oct. 13.—The New 
Gardner 148 Link Del-R ,*Del-R Borg | Own 4 Spic | Col %| 445 1H Ross; S 54 | O-N ' Alem | 29x5.50 England Transportation Company 
Gardner 150 | Link Del-R ‘“Del-R Borg | War-G 3 Spic; Col %| 445|H Ross: Sti7 | O-N | Alem | 30x6.50 | D#S been granted permission by the 
Graham Std. 6 { Link Del-R ,*Del-R Long! War-G3 UnP' Sal %! 47 |H Ross; S54 | Tryon | AL-Z | 19x5.25 | Public Utilities Commission to op- 
Graham Spl. 6 | Link Del-R *Del-R Long War-G4 UnP Sal %]| 391{H Ross: S 54 | Tryon | Al-Z , 18x5.50 |€*@te a motor bus service between 
Graham Std. 8 | Link Del-R | Del-R Longe. | WC3 UnP,Sal %| 445!H Ross; S56 | RubB_ | Al-Z | 18x6.00 | East Derby and Sandy Hook, 
Graham Spl. 8 | Link Del-R  Del-R Long, War-G4 UnP Sal %| 390;}H Ross; $56 | RubB | Al-Z | 18x6.00 | mour. ¢ the towns of Ansonia, Sey- 
Graham Cust. 8 Del-R Del-R Long | War-G4 UnP|Cla %| 392|H Ross; $58 | Own | Bijur | 19x6.50 | ™our, Oxford and Southbury. 
Graham Cust. 8 Link Del-R - Del-R Long! War-G 4 UnP , Cla %| 392; H 1 $58 | Ow | Bijur \ | 19x650 | 
Hadson Super § [ Morse Aut-L *Aut-L Own) Own 8 Spic; Own ‘4 | 47, Bendix Gem, S54 Own | Alem | 18X550 | cific “Grephoud tinge gent 
Hapmebile Cen 6 | Morse Aut-L |*Aut-L Borg | Detr 3 MM Sal %| 47%:SD Ross; $53 | Tryon | Al-Z { 19x5.50 |ineir new $200,000 = @& cated 
Hupmebile Cen 8 | Morse Aut-L |*Aut-L Borg | Detr3  UnP Sal | 455: SD Ross | S$ 52% |RubB | Al-Z | 19x5.50 | building and ea. general office 
Hupmebile C | Morse Aut-L |*Aut-L Long; Detr3 UnP! Own '2,| 455 SD Ross; S54 | Own | Alem | 31x6.00 | oy cig garage at Hood and 
Hapmoebile H and U | Morse  Aut-L '*Aut-L Long | Detr3) UnP Own ‘s| 407; SD Ross | $57 | Own | Alem | 19x6.50 | 7" aad ‘ae ete Sane 
Jordan St. Line 8@ | Morse Aut-L i*Aut-L Long | War-G3 Cle ;Col '%| 49 | H Gem ; S 55% , O-N | Alem  28x5.60 | motor shop and garage in the West, 
Jerdan Grt. Ninety 8 | Morse Aut-L j*Aut-L Long | War-G3 Cle} Col %| 425/!H Gem | S 55% | O-N | Alem _! 30x6.00 |the building covering a block of 
La Salle 345 | Morse Del-R | Del-R Own | Own 3 Spic | Own % | 4.75 | Own-M Sag; S58 | Own | Alem | 19x6.50 |8round. Offices are on the second 
Lineoin | Morse Del-R : Del-R Own ! Own 3 Spic , Tim F{| 458! Bendix Own! S 60 ‘| Own | Alem | 20x7.0f | floor. 
Marmon- Reesevelt | Diam Del-R ;*Del-R Rock | War-G 3 Spic, Sal ‘2; 49 , Sendix Ross, S 54% , Tryon | Al-Z 4; 19x5.50 
Marmon Eight-69 | Diam Del-R |*Del-R Rock | War-G 3 Spic , Sal %| 49 | 3endix Ross! S$ 56% 'RubB_ | Al-Z | 19x5.50 | 
Marmon Eight-79 | Diam Del-R .*Del-R Rock | Deir 3 Spic | Sal %%| 47 ; Bendix Ross |: S 60 Rub B | Al-Z | 19x6.00 
Marmon Big 8 | Diam _Del-R ,*Del-R__ Rock | War-G 4 Spice Sal ‘4 | 445 | Bendix Ross; S60 Rub B | Al-z | 19x6.50 |} [N THE ACCESSORY 
Nash Six-60 Cel Aut-L |*Aut-L Borg | Own 3 Own | Own?’ | 5.1 sD Ross S 507, | Tryon | Alem | 19x5.00 | 
Nash Eight-70 | - Aut-L |*Aut-L Borg | Own 3 Own Own's| 51 SD Ross | S$ 50% | Tryon | Bijur Aj 19x5.25 AND SERVICE FIELD 
Nash Eighit-80 — *Aut-L |*Aut-L Borg Own 3 Own | Owns | 4.7 SD Gem S 55 | Tryon | Bijur A! 18x5.50 
Nash Eight-90 | Diam *Aut-L |*Aut-L Borg | Own 3 Own | Own 14 | 4.5 Bendix Gem | S 563, Own __|Bijur_Aj 19x6.50 | $ 
Oakland V-8 Morse Del-R ; Del-R Own | Own 3 MM ; Own | 442 ,M Sag; S 54% | Tryon | Al-Z | 28x5.50 ‘> ee 
Oldsmobile Var Del-R '-Del-R Borg! Mun3 UnP Own'’s | 454) Own Sag | S 54% | Tryon | Alem | 28x5 25 Ph ocn " saab : ——- — my —e 
Packard 826-833 | Morse Dyn ;*Dyn — | Own 4 — ;Own’s | —— |M Own | S 6012 | — | Bijur | 19x6.50 | operation at the plant of the Na- 
Packard 840-845 | Morse Dyn Dyna — | Own 4 (eS | Own | S 6012 —— Bijur | 19x7.00 | vional-Erie Foundry Company here, 
Peerless St. 8 | Link Aut-L |*Aut-L Rock*) War-G 3 Spic Sal ‘'%{| 47 | Bendix Ross; S 56,% Rub B | Alem , 29x5.50 | manufacturer of automotive equip- 
Peerless Master 8 | Link Aut-L :*Aut-L Rock | War-G4 Spic Sal ‘2; 445 Bendix Ross’ S 60 Rub B | Alem 31x6.0 | ment. The new furnace will be kepe*™ 
Peerless Custom 8 | Link Aut-L *Aut-L Rock ' War-G4 Spic Sal %; 445 Bendix Ross S 60 Rub B | Alem | 31x6.50 | jn capacity production 
Pierece- Arrow | Morse Del-R Del-R Long Own 4 Spic Own % | 458 Bendix Gem; S 60 Faf Al-Z 19x6.50 P : 
Pierce- Arrow | Morse Del-R_ Del-R Long Own 4 Spic Own '2; 4.08 Bendix Gem S60 | Faf | Al-Z | 18x7.00 Newark. N. 3. Oct. 13.—T 
Pierce- Arrow | Morse Del-R Del-R Long Own4  Spic Own %} 442 Bendix Gem, S60 | Faf (ae | ee ee ee oe 2 The Bob- 
Pierce- Arrow | Morse Del-R Del-R Long Own4  Spic Own '% | 442 Bendix Gem; S60 | Faf | A | ee ee ee bee Ge ge ee 
Plymouth | Cel Del-R | Del-R Rock Own3 Own Own's| 437, H War; 853%! Tryon | Al-Z | 19x4.75 | Automobiles, has been formed here 
Pontiac | Morse _Del-R__Del-R_— Own | Own 3 MM | Own | 442: M Sag | 8 54 | Tryon _| Al-Z__| 29x5.00 | Mannie ao tame Yelonon ae 
Reo Royale | Morse DR | DR Long Own 3 UnP | Own 407 |H Ross | S 5714 | Own Far | 6.50x18 Luba Luchtan, Newark. 
Reo Flying Cloud | Morse DR | DR Long . Own 3 UnP |! Own 407 |H Ross S 5744 | Own Al-Z —— | 
Reo Flying Cloud | Morse DR | DR Long . Own 3 Un P | Own 442 °H Ross S 55 Own Al-Z 6.50x | Elizabeth, N. J., Oct. 13. The 
Ruxten (Fr. Wh. Dr.) | Link Aut-L ,*Aut-L Long Own 3 Own Own | 425 .H Gem 8S 55 Own Alem ; 31x60t | efficiency methods of the chain 
Studebaker Six | Whit Del-R *Del-R Long Own 3 Spic Own | 4.73 Bendix Ross’ S 54 Tryon | Alem 1; 19x5.25 | Conveyor successfully used in auto- 
Studebaker Dict. 8 {| VarG  Del-R |*Del-R Long War-G3 Spic Own %| 5.11 Bendix Ross S$ 54 | Tryon | Al-Z | 19x5.25 | mobile production has been adapted 
Studebaker Com. 8 | VarG Del-R *Del-R Long Own 3 Spic Own '2 | 4.73 Bendix Ross S 56 Faf | Al-Z | 19x6.00 |by the Elizabeth Auto Laundry, 
Studebaker Pres. 80 | VarG  Del-R = Del-R_ Long Own 3 Spice Own %| 431 Bendix Ross; S60 Fat | Al-Z | 19x6.50 |Inc., at 507 Broad St., for washing 
Studebaker Pres. 90 | VarG Del-R Del-R Long ; Own 3 Spic Own %| 431, Bendix Ross; S60 | Fat | Al-Z | 19x6.50 |cars. According to Aaron Green- 
Stutz M | Link Del-R Del-R Borg | Detr 4 MM Tim %/ 45 !H Gem | -S 62% | Own | Bijur | 32x7.00 — — of Pas CORSETS. 
Viking Eight | Whit Del-R_ Del-R_ Borg Mun 3 MM Own % ; 463, Bendix Sag S58 [ryen + Alem + 30x6.00 teen od S mne naa tee 
Windsor 6-69 | Morse Aut-L |*Aut-L Borg : War-G 3 MM .Col %; 49 | H Ross; S 54 ; O-N ; Alem , 29x5.25 | pressure spraying machines, a car 
Windsor 6-72 | Link Del-R |*Del-R Borg; War-G3 MM Co) %| 49 |H Ross; S 54 {| O-N | Alem | 29x5.5C | will be washed in ten minutes. The 
Windsor 6-77 | Link Del-R *Del-R Borg | War-G 4 MM Col ‘2; 39 | H Ross; S 54 | O-N | Alem j| 29x5.5¢ | laundry opened for business today. 
Windser 8-85 | Link Del-R ‘*Del-R Borg; War-G 3 MM Col: %| 463 |H Rossi S 54 | O-N | Alem | 31x6.00 ; 
Windsor 8-92 | Link Del-R *Del-R Borg War-G4 MM Col %! 39 | H Ross: S 54 | O-N | Alem | 31x6.50 Warren, Pa., Oct. 13—Cocntracts 
- . = |for more than $250,000 worth of 
Whippet 96 A | Var Aut-L | Aut-L Borg ; Own 3 MM Own 2; 4.55 | Bendix Own | S 40'2 Tryon | Alem; 19x4.75 | automotive gear prceducts have been 
Willys-Six 98 B | Var Aut-L ' Aut-L Borg | Own 3 MM ' Owns | 4.60 Bendix Own. S 49% ; [ryon | Alem | 19x5.00 | ceived by the Warren Gear Prod- 
Willys 8-30 | Link Aut-L Aut-L Borg ' Own 3 MM Own': | 460 Bendix Ross; S56 | Iryon | Alem | 19x55 | ots Company, Inc., according to an 
Willys-Knight 66 B | Link NE; NE Rock | Own 3 MM | Own 2 | 4.60 Bendix Ross| S 57% | Own | Bijur | 19x6.00 | 7 nouncement by J. C. Holderness, # 
Willys-Knight 87 | Link Aut-L ; Aut-L Rock | Own 3 MM Own 4%; 489, Bendix Own; S53 / Tryon | Alem {| 19x5.50 |general manager, who reports that 
- - |production schedules have been 





Company; Rub B, Rubber Shock Insul- 
ator Company; Faf, Fafnir Bearing! 


| eral years, where he was formerly 


Company; O-N, O-N Spring Shackle 
Company; Belf, Belflex Corporation. 





Chassis Lubrieater—Alem, Alemite; Al-Z, | 
Alemite Zerk; Alem A, Alemite auto-;| 


roatic; Bijur, Bijur ehassis lubricator; Omaha, Neb., Oct. 13.—James A.| 
Bijur A, Bijur automatic centralised; Voboril has been placed in charge of 
Cen, central magazine; Far, Farval. the used car department of the 
Tires—Siutz 13412 wheel base has 33x6.50. | Buick division of the Wetherell Mo- 
—_— |tor Company, dealer here for Buicks 

jand Nebraska distributor for Pack- 
CLASSIFIED ADVERTISEMENTS ands. 
ge inch pitts congenic — _ Portland, Ore., Oct. 13.—After be- | 
ei ‘ , aa ing absent from this city for sev- 





. |sales manager for a company han- 
Personal Briefs | dling the Hupmobile line, E. C. Hebel 
|has returned to be sales manager! Willys-Overland 


for the Dulmage Motors, the new 
distributor for that car. Mr. Hebel 
has been with Hupmobile for the 
past seventeen years. For the past 


few years he has been sales mana- | 


ger for the S. L. Savage Company, 
which handles Hupmobiles_ in 
Seattle. 





San Antonio, Tex., Oct. 13——John 


W. Lane, well-known in local auto- | stepped up to full capacity. Enough 
motive circles, has joined the Mur- new business has been received at 
ray-Winerich Company,|the plant here to warrant capacity 


Motor 
as| operation well into 1931, he says. 


distributor, 
| manager of retail operations. 





Vancouver, Wash., Oct. 13.—Aus- 
. Saat tin McCoy, head of the McCoy Auto 
_ Denver, Col., Oct. 13.—R. C. LemM, | company, Clark county White truck 
|for many years a prominent figure | and Goodyear tire distributor, and 
in the sales field of local automo-| president of the Vancouver Cham- 
bile dealer activities, has returned to} ber of Commerce, has returned from 
what might be termed his first love. a three weeks” trip to the Goodyear 
He recently jointd the sales staff of | Rubber Company plants at Akron, 
Hal] Cadillac Company, distribuior’ Detroit and other automobile cen- 
‘for Cadillac and La Salle cars here. ters. 
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MERCHANDISING 
ACCESSORIES 
EQUIPMENT 


TRENTON JOBBER 
BOOSTS VOLUME: 
USES THREE AIDS 


Increases Machine Shop. 
Equipment, Uses Mail 
And Works Hard 


} 
| 
| 


IRECT - BY - MAIL advertising, 
increased machine shop equip- 
ment and harder work on the road | 
are the three factors by which | 
Charles Shick & Co., jobber, of ! 
Trenton, N. J., has been able to hold | 
. up its volume this year on a par | 
with its record of 1929. 
The Shick company uses direct- | 
by-mail advertising on a large scale 
only when it has something essen- 
tial to tell the trade. An instance 
of this was when it added its ma- 
chine shop. A special folder of six- 
teen pages was mailed to 1,000 deal- | 
ers, service stations and garages in | 
its territory. Every month post- | 
cards, furnished by manufacturers | 
of the lines carried by Shick, are | 
mailed. 
The sixteen-page folder described 
the machine shop and listed the | 
various pieces of equipment used. | 
It contained photographs of each | 
one and outlined the individual | 
operations. 
The equipment includes a reamer | 
sharpener and valve seat recondi- | 
tioning machines by Black & 
Decker, Ammco grinder for cylinder | 
honing, Van Norman machines for | 
piston turning, grinding and fitting; | 
Berkley flywheel lathe; Black & 
Decker valve refacer; Ammco Uni-| 
versal rod aligner; Raybestos brake | 
relining machine. 
In addition, Shick advertised a 
number of its leading items. 
The folder’s back cover was given | 
over to a diagram of the jobber’s| 
location. A cross indicated the pri- 
vate parking area. The message 
put across to the trade was the 
willingness of Shick to solve the 
dealer’s parking problem. 


FOR 


6 3 


UC Aviisda.. 


i 


Ge ee 


sent to the trade to call attention 
& Co., Trenton, N. J., jobber. 











WARREN ST. 
WILLOW ST. 


“If you can’t park mear our store,” x 
reads the message, “on West Han- aan 
over Street, park in the rear of our = , 


warehouse on our own parking lot, 
which is easily reached as shown 
on the map below. You can walk 
in the back way. This is a time-| 
saver for you to use.” 

The store is located in a_ busy| 
section where parking is difficult. 
Without free parking space, cus- 
tomers might often find it inacces- 
sible. It is ample enough to accom- 
modate a number of cars and is 
easy enough to approach. Its rela- 
tion to seven streets in the neigh-| 
borhood, all prominent thorough- 
fares, with which its customers 
would naturally be familiar is de- 
tailed in the message and demon- | 
strates that a customer can always; “Come in at the first opportunity, | 
come to Shick’s and be assured of a give the shop the once over, and 
place to park. | remember we opened it for you and 

As a result, when a customer| we want you to use it. 
comes into the store, he is not as} “For the automotive trade only.” - 
anxious to finish his buying in a} Three means are used by Shick to 
hurry as he would if _ ware make deliveries: truck, bus and trol- | 
parked on a public street. nen the/ley. Large orders go by truck. Small | 
ae ——— a ~ take a | orders os dispatched by buses and | 
ook at the machine shop, he usual-| trolleys. In addition to its own 
ly =. He hasn't lost any time in | pee Schick uses the tues of 
parking and has more time to visit.) a trucking concern. 

The first inside page of the book- | Since the new shop was opened, | 
let was devoted to the following | business has taken a sudden spurt, | 
nae to - trade: and has resulted also in greater 

“We want you to come in. Our | over-the-counter sales at the store, 
mechanical department is ready—jin addition to increasing the vol- 
ready, after several weeks’ planning, |! ume of shop equipment and tools. 


PROTECT SPRINGS 


FROM RUST, MUD and GRIT 


FABRIC SPRING COVERS save the 


to the automotive trade. 

“New machines, modern methods, | 
the latest developments in machine , 
| design have been selected and in- 
stalled for your convenience. As 
this department grows, other equally 
accurate and modern tools and ma- | 
chines will be added. | 

“Bill Gamo is in charge of our 
new shop, and you'll like the way 
/he handles your jobs, whether it is | 
reconditioning a reamer, relining a 
band or turning a piston. 


| 











springs where abuse is greatest 

made of one piece material—guar- 

anteed to fit any make of car 

Please your customers with this { 
spring protection Write us for ' 
catalog and prices. 


THE JEAVONS COMPANY 
Fremont Ohio 





Oldest Mfrs. of Spring Covers 





Qe nee canteen 


SHICKS 


x MECHANICAL 
Bil SERVICE 





WEST STATE STREET 


Bi 


QUARRY ALLEY 





WEST HANOVER STREET 


to render thorough accurate service ¢ 
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WHOLESALE 


DISTRIBUTION 
SHOP EQUIPMENT 


REPLACEMENTS 
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CHARLES SHICK & COMPANY 


153-155 West Hanover Street 
TRENTON, NEW JERSEY 


OVER 
THIRTY-SEVEN 
YEARS SERVICE 
TO QUALITY 
BUYERS 


ABOVE IS REPRODUCTION of front cover of sixteen-page folder 


to machine shop of Charles Shick 


Below is the diagram used to show 
location of stove and the concern’s private parking area 








TAYLOR ALLEY 
GREEN’S ALLEY 
CALHOUN ST. 





National Carbon Enters 
Field of Lubrication 


Beginning November 1, 1930 the 
entire line of “Gredag” Lubricants 
manufactured by*the Acheson Gra- 


phite Corporation a unit of the 
Union Carbide and Carbon Corpora- 
tion will be distributed and sold by 
the Carbon Sales Division of Na- 
tional Carbon Company, Inc., with 
headquarters at Cleveland, O. The 
Carbon Sales Division of N..ational 
Carbon Company has been active 
for many years in the s7l9s and 
distribution of carbon, gr>phite and 
metal graphite brushes, illuminating 
carbons, welding carbons and nu- 
merous carbon specialties of import- 
ance to many industries. The ad- 
dition of Gredag to the products of 
the Carbon Sales Division is con- 
sidered a most logical step by Na- 
tional Carbon Company because this 
division of the company is in con- 
tinuous contact with industrial 


| plants and distributors of industrial 


products throughout the country. 
As is the case with its industrial 
carbon products, sales and technical 
service on all Gredag lubricants will 
be available at the branch offices 
and service plants of the Carbon 
sales division located in New York 
city, Pittsburgh, Birmingham, Chi- 
cago and San Francisco. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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Editor’s 


Column 
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HERE 
for jobbers to 
| business if they only go out for it, 
| and that has never before been so 
well demonstrated as in the past 
few years, with the increase in 
safety tests and the resultant in- 
crease in repairs, sales of replace- 
ment parts and, best of all, from 
the jobber standpoint, the increase 
in sale of shop equipment and test- 
|ing devices. 

Pointing out one instance where 
| jobbers could get together and 
| hammer away at the sale of one 
item for their mutual] profit, we will 
take the state of Connecticut and 


are many opportunities 


increase their 


quote its motor vehicle commis- 
| sioner, who gives the tip: 
“Public service motor vehicles, 


such as taxicabs, should be equipped 
with rear view mirrors. With the 
installation of mirrors in closed cars 
it has become possible for every 


| driver to know exactly what is going 


on in the rear as well as what is 
going on in front, and from a safety 
standpoint it appears that this is 
as it should be. 

“A curious and somewhat incon- 
sistent fact in connection with this 
is that there is no law in Connecti- 
cut, which requires the installation 
of a mirror in a passenger car. AS 
a result many cars which ought to 
have mirrors for safety purposes do 
not have them. An example of this 
is the prominent taxicab industry. 

“Most Connecticut taxicabs will be 
|found upon examination to lack 
| mirrors. Obviously, this may be de- 
sirable from the standpoint of the 
| industry, but it does not make for 
safety. While the reason why it is 
not desirable for the taxicab busi- 
ness will hardly be startling, mirrors 
are not installed so that the opera- 
tors may not know what is going 
on on the back seat of the taxicab. 
| At least, that is the general belief. 

“The question of whether or not 
mirrors should be installed in cabs 
should be considered carefully. It 
seems possible for every public 
service vehicle to have a mirror for 
the use of the operator which would 
not allow the operator to observe 
the back seat. From the standpoint 
of safety, it seems that mirrors 
ought to be installed, and also that 
all public service vehicles should be 
equipped with the best possible 
accessories required by law. 

“It is more necessary for one who 
undertakes to safeguard the lives of 
others for pay to have such equip- 
ment than for anyone else. How- 
ever, every car ought to have a 
mirror, because nowadays it is a 
charge on every operator to know 
what is going on behind him and 
he takes chances if he looks back.” 


FILPRUF BOTTLE, ADOPTED 
BY VACUUM OIL COMPANY, 
DEMONSTRATED IN CONN. 





Hartford, Conn., Oct. 13.—Marvin 
Young, inventor of the Filpruf bot- 


tle, adopted and installed by the 
Vacuum Oil Company for the dis- 
pensing of Mobiloil, demonstrated 
the equipment before a large 
gathering of service station opera- 
tors at the Hotel Bond. A dinner 
preceded the demonstration. Rus- 
sell Brown, New York division man- 
ager of the company, presided. 

Philip T. Pilon, of the state de- 
partment of weights and measures, 
said that the new bottle complies 
with all the requirements of the 
state law and is approved in this 
state. 

F. W. Whitesell, general manager 
of the New England division of the 
company, said that Connecticut mo- 
torists in 1930 will spend between 
$6,000,000 and $7,000,000 for motor 
oils and are entitled to what they 
ask for and to be protected in their 
purchase of oil. 

Mr, Brown said that 60 per cent. 
of the service stations in New Eng- 
land had been equipped with the 
new bottle and refilling tanks. 
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————4| SAFETY COMMISSION IN. 


MILWAUKEE SPONSORS 
BETTER BRAKES WEEK 


Milwaukee, Wis., Oct. 13—Beuer 
Brakes Week was sponsored here 
October 6-11 by the Milwaukee 
Safety Commission, the Police De- 
partment and the Wisconsin Brake 
Service Association with good suc- 
cess. The campaign was indorsed by 
Mayor Daniel Hoan and was given 
an impetus with the staging of a 
downtown automobile parade in 
which more than 100 cars partici- 
pated. 
parade dragged along partly ele- 
vated machines which had been in 
accidents. They exemplified disas- 
ters which follow defective brakes. 
Large signs covered maany of the 
cars and told of methods to avoid 
accidents. 

Four stations were provided for 
free break tests. Where defects were 
found, the motorist was given a 
card and as'ed to have it signed 
when the defects were remedied. 
Upon presentation of the card at 
the Better Brakes Week included 
sticker showing the car to be in 
good shape was issued. Two police- 
men and seven attendants were in 
charge of each station. 

Members of the Wisconsin Brake 
Service Association co-operating in 
the “Better Brakes Week” included 
Arndorfer & Kuhl, Inc., Willys- 
Knight distributor; Badger Auto 
Service, Barnes-McGovern, Brake 
Service Company, Brings Brake 
Service, Capitol Dome _ Service, 
Cream City Trimming Company, 
Dietz Motors Company, Federal Tire 
and Supply Company, First Wiscon- 
Sin Garage, Fleischer Buick Com- 
pany, H. S. Geddes, Paul Hoesel 
Garage, Kesting’s Garage, Lemke 
Electric and Brake Service Com- 
pany, Modern Auto Repair Com- 
pany, Motorist Valet Company, 
Praefke Auto Electric Company, 
South Side Auto Laundry, Wagner 
Electric Corporation and Theodore 
Wolter & Son, Inc. 


BOWMAN HEADS SALES 
OF KING HYDRAULIC 


The Silver King Hydraulic Jack 
Company, Cleveland, announces the 
appointment of Jos. C. Bowman as 
sales manager. 

Mr. Bowman was associated with 
the Packard Electric Company for 
the past ten years in the capacity 
of advertising manager and later as 
account executive for King &' Wi- 
ley & Co., Inc., advertising agency, 


CHANGE OF NAME 

Kent, O., Oct. 13.—The Domestic 
Electric Company, which two years 
ago became a part of the Black & 
Decker group, has changed its name 
to the Black & Decker Electric 
Company. There will be no ‘radical 
change of policies, the official an- 
nouncement said. 





SINGLE 
$2.50—$3.00—$3.50 
DOUBLE 
$3.50—$4.00— $4.50 


(all rooms with private baths) 


Weekly Rates 
at Substantial 
Reductions 


750 
ROOMS 
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Buick Shop Gains Service 


AUTOMOTIVE 


Work With ‘Safety Lane’ 





LANE 


A Ete ae 

























brakes. wheel alignment and headlights. 


Tt takes only a second 
to test your branes. 
Simply drive om the 
Tester and apply your 
brakes. The relative 
Dreking power om cach 
wheel is immediately 
shown by the rise of 
lquid in the four geuges, 
which are positioned to 
corr to the four 
wheels. That's all there 
is to it. This Tester 
has been installed for 

jour safety and comfort. 
lease use it often 


Let Us Test Your 
Headlights 
Your headlights are ca 


— of giving good service. 
us check and adjust them 











with eur new Bondtighe 
Tester—-while you walt. The 






your lights are scientibcally 
adjusted to meet all legal re- 
quirements. 


Is the Same 
in Our 
Adjust: 


185 Central Avenue 


A New Safety Service 
FREE to All Motorists— 


’'S SAFET 


There are three important safety factore On your car that should be checked 
reguiarly--if you are to enjoy the comfort that comes from the knowledge that your 
car meets every safety requirement and, can be depended upon in an emergency-~ 


Test Your Brakes «=4 Wheels Free 


INSTANTLY—NO TIME LOST? 


Local Public Test .... Have Us Make Your 
ments and Know They are Made Right! 


CECIL F. LANE & COMPANY 


You cus check yout 
eligament immediately 
by driving over our new 
Automatic Wheel Align- 
ment Indicator. 
hand on the lerge diel 
immediately showt any 
degree of misalignment 
present in number «/ feet 
the ‘tires ere actually 
dr 
mile dve to the whecis 
being toed in or out. A 
bell warns you if the 
misalignment is exces- 
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YLANE 





The 


sideways in each 








If these inspections reveal 
‘Ue need for any edyustmenta, 
we will be glad to make them 
for you. Usually they are of 
f, @ miner cherecter end the 
charge is small You will be 
the judge, however-—-ahd you 








will not be under the slightest 
obligation. Please feel free to 
test your cer whenever you 
care to--drive in today. 






That Is Being Used 











Orange New Jersey 


By R. J. DONOVAN 


HE “safety lane” idea; the result 
of state-wide campaigns, is 
having an excellent success in vari- 
ous parts of the country and car 


dealers are taking advantage of the 
trend and are installing the needed 
equipment. 


Cecil F. Lane & Co., Orange, N. J., | service, tube repairing, tire service 


the oldest Buick shop in that local- 
ity, has been doing a big service 
business, and as a result has just 
added its “safety lane.” 

The move was made just at a 
time when the section was safety 
“conscious.” The automobile club 
of the county had established a 
three-day “safety lane” on one of 
the main streets, and_ several 
thousand cars were tested by the 
use of the latest devices on the 
market. A small percentage of cars 
were given certificates showing all 
safety appliances in perfect work- 
ing order. 

Lane's “safety lane” has been ad- 
vertised extensively in the territory 
it serves and has attracted the at- 
tention of the car owners who were 


unable to take part in the recent | 


campaign. 

The concern makes all tests free 
of charge, but charges for all ad- 
justments or repairs. 

The ad copy, reproduced here, 
shows the various devices used in 
the tests. 

Lane operates six service depart- 
ments as follows: 

Repair department: Machine work, 
electric brake tester, motor rebuild- 
ing, headlight testing, brake drum 
turning, brazing and welding, parts 
and accessories. 

Refinishing department: Straight- 
ening bodies, fender straightening, 


NEW HAVEN MOTORS, FORD 
DEALER, IN NEW QUARTERS 


New Haven, Conn., Oct. 13.—New | 


Haven Motors, Inc., Ford dealership 
and successor to Dutee W. Flint of 
» New Haven, Inc., has moved from 
51 Broadway into new showroom 
quarters ct 1311-13-15 Chapel St. 
Sales and service are now combined 
in the same building, having been 
located apart previously. The deal- 
ership’s used car department will 
, Yemain in the rear of 51 Broadway. 
ibcassuriep ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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complete refinishing, woodworking, 
recovering tops, striping and mono- 
graming, chromium and nickel] plat- 
ing. 

ities department: Recharging, 
rentals, repairing, testing, road serv- 
ice, sales. 

Tire department: Vulcanizing, road 


and sales. 


Laundry department: Washing, 


| simonizing, polishing, vacuuming. 


Drive-in station: Lubrication, 
flushing equipment, four oil pits, 
eight gasoline pumps and road 
service. 














i || 
Lr ty 


i 
Tl 





oO 


WILL SAVE 
YOUR Cae 


SE PART 


wet 
2% 


As 
Abe 


wor ee 
P > F-0.0.8 


greys ae ua 


¢ 


DAILY NEWS, TUESDAY, OC 


BY HOUDAILLE-HERSHEY | 


Detroit, Oct. 13—John B. O'Neill, 
who for the past year has been en- | 
gaged in special 
Sales activity for 
Houdaille- 
Hershey Corpora- 


tion and its vari- 

ous’ subsidiaries, § 

has been ap- $ 

pointed assistant 

sales manager of 

the General 


Spring Bumper 
Corporation divi- 
sion of the com- 
pany, with head- 
quarters here. 

He has been identified with the 
automotive industry in a sales ca- 
pacity since 1911 and for six years 
was president and general manager 
of the Iowa Sales and Service Com- | 
pany at Des Moines. Prior to his 
connection with Houdaille-Hershey 


J. B. O'Neill 





Corporation, Mr. O'Neill was dis- 





trict sales manager for the Wahl 
Company. 


DETROIT AUTOMOBILE CLUB 
REPRESENTATIVES ON TOUR | 


Jacksonville, Fla., Oct. 13.—Floyd | 
T. Smith and Horace W. Glasgow, | 
representatives of the Detroit Auto | 
Club, in co-operation with the De- 
troit Motor News, were in Jackson- 
ville a few days ago, en route from 
Cuba to New Orleans, where they 
are making a survey of roads and 
scenic points. From New Orleans | 
they will return to Detroit, via | 
Pensacola, Atlanta, Asheville, Lex- 
ington and Cincinnati. The Detroit 
Automobile Club representatives 
are making a very complete survey 
of the roads, service stations, hotels, 
resorts and points of scenic interest 
throughout the Southland, and 
their findings and recommenda- 
tions will go directly to the 90,000 
members of the Detroit Automobile 
Club and the 60,000 people who will 
motor to Florida and Cuba this 
winte! 





SPECIAL FORD SHOW HELD 
BY BEATRICE MOTOR CO. 
Lincoln, Neb., Oct. 13—A special 
automobile show for Fords was 
| Staged October 6, 7 and 8, by the 
: Beatrice Motor Company, Ford 
dealer, and the Ford Motor Com- 
}pany, at the Beatrice, Neb., fair 
grounds. All of the new Ford 
models were on display, many of 
them having been brought in for 
the occasion on huge steel trucks 
belonging to the Ford Motor Com- 
pany. A moving picture was shown 
| illustrating the step-by-step manu- 
facturing process at the Ford fac- 
| tory. A big tent was set up to house 
the displays. Ford dealers from 
all parts of southeastern Nebraska 
visited the show. 
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Dealer Activities 








Tacoma,. Wash., Oct. 13.—A. H. 
McConnell, Dodge and Plymouth 
dealer here, has been appointed 


western Washington distributor for 
the same line of automobile. He 
will establish his headquarters in 
Seattle. Factory officials have not 
yet appointed McConnell’s successor 
here. 
Elkader, Oct. 13.—The 


Ia., Allen 


| Motor Company, new Pontiac dealer 


here, will sell a complete line of 
parts and accessories for the bene- 
fit of owners. The firm also serves 
as distributor for Buick here, in 
Oelwein and Cedar Rapids, Ia. 
Boston, Mass., Oct. 13.—The Dor- 
chester Buick Company has re- 
moved to its new building at 70 


| Talbot Ave., Dorchester. 


Scranton, Pa., Oct. 13.—Nelly & 


Glantz has been appointed De Soto| manager of Winton, a position hg, , ’ 


dealer here. Salesrooms are located 
at 435 Wyoming Ave. 


Beaver Falls, Pa., Oct. 13.—The 


| Perrott Motor Service Company, lo- 


cal dealer for Gardner, is rebuilding 
its showroom, which, when com- 
pleted, will give much more space 
for attractive display of cars and 
improved lighting systems. 


Newark, N. J., Oct. 13.—Alfred De 


| Cozen, president and general man- 


ager of the De Cozen Motor Com- 
pany, New Jersey Chrysler distribu- 


|tor, announces the appointment of 


new Chrysler and Plymouth dealers 
in Irvington and Dover. The Reils 
Auto Sales of 998 Stuyvesant Ave., 
will represent Chrysler and De Co- 
zen in the Irvington territory. Wil- 
liam Reils of Irvington is the pro- 


prietor. The Dover Motor Company | 


of 24 East Clinton St., that city, is 
the other. The firm consists of J. 


| A. Richards and Tom Bassett. 


Birmingham, Ala., Oct. 13.—An- | 
nouncement has just been made 
here of the apointment of the 


Pryor Motor Company as distributor 
for Willys-Overland products in 
Alabama and parts of Florida and 
Mississippi. A. R. Pryor is president 
and manager of this concern, which 
has been engaged in the automobile 
business in Birmingham for the 
past seventeen years. 


Paterson, N. J., Oct. 13.—The Roy 
Hall, Inc., is the successor to J. E. 
Liekendael, Inc., 638 Market St., as 
Lincoln dealer. 


Rockford, Hl., Oct, 13.—F. E. East- 
man, for nine years in the auto- 


Why a Curtis Lift Is 
Super-Safe at all heights 


Safety Fact No. 1—In the Curtis 
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{motive field here, has disposed of 
his interests in the Eastman Auto 


| Sales, 610 South Main Street, to 
W. A. Stutzel, and is retiring front 
active business. The firm handles 
ithe Willys-Knight and Whippet 
|cars. Mr, Stutzel has been asso 
ciated with the Eastman firm the 
past six years. He plans to take 


over a line of cars as well as cone 
duct general service and garage 
business. 


Chicago, Oct. 13.—Joseph F. Davis, 
a former president of the Chicago 
Automobile Trade Association, hag 
jreturned to the motor car industry 
| here after an absence of three years, 
and is now associated with the Chi- 
|cago branch of the Cadillac Motor 
Car Company. Mr. Davis, who 
| Reaeag the C. A. T. A. for two terms 
|during the 1916-1917 war period 
| Started in the industry as branch 


|held for sixteen years. He was also 
|branch manager for Apperson, and 
later a retail dealer for the Hudson- 
| Essex line. 


CHEVROLET USED CAR 
SALE IN JACKSONVILLE 
Jacksonville, Fla., Oct. 13—Down- 
town Chevrolet Company and the 
| Carter-Sawyer Chevrolet Company 
| have announced an extensive used 


car sale, to last for thirty days. All 
|ears will be thoroughly recondi- 
| tioned and prices greatly reduced 
|for that period. During the month 
|of September the combined Chev-~- 
rolet dealerships of Jacksonville 
|sold over 200 used cars, represent- 
|ing an investment of about $50,000, 
| Both dealers look to an appreciable 
|increase over September during the 
current month as a result of their 
| October used car activity. 





ls. 0. OF N. 3. LAUNCHES 
LARGEST TANK STEAMER 


| Kearny, N. J., Oct. 13—One of the 
| largest tank steamers in the world 
was launched yesterday at the 


| Kearny plant of the Federal Ship- 
building and Dry Dock Company, a 
subsidiary of the United States 
Steel Corporation. The tanker is 
one of nine vessels that are being 
built for the Standard Oil Company 
of New Jersey, two of them at 
Kearny. It has a capacity of 150,000 
barrels of oil and is of 20,500 dead- 
weight tons. The tanker, which cost 


| about $2,000,000, is named for W. S. 
Parish, president of the Humble Oil 
and Refining Company, a subsidiary 
of Standard Oil of New Jersey. 
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Safety Fact No. 2—Curtis Lift cannot lower with- 








a when all the air 
BLANKS =) 
\s R SERVICE STATION | 
= } a 


Lift there is no air, only oil (incompressi- 
ble) in the cylinder. There is neither air 
nor oil in the plunger. At any height the 
Curtis Lift is as fixed, solid and unfluctuat- 
ing as it would be on bed rock, because of 
the oil-lock valve between the cylinder and 
the oil supply tank. Therefore, it is im- 
possible for the Curtis Lift to drop even 
is exhausted from the 

tank, (Study the 

explanatory cross 

section 


here.) 







show n 
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Lunati Patents 
Curtis Lifts are licensed under basic 
Lunati patents, which assures freedom 
from infringement damage suits. 





out two separale achions by the operator. ~He must 
both operate air valve and oil-lock valve because the 
Curtis both lifts and locks by air. 


Safety Fact No. 3—Both oil-lock and air valves 
on the Curtis Lift are out from under the lift. No one 
can operate the lowering mechanism, intentionally or 


accidentally, while under the lift. 


Safety Fact No. 4—Automatic retard valve me- 
chanically controls lowering of lift at a safe predeter- 
mined speed, independent of the operator. 


Safety Fact No. 5——Platform “X” construction of 
structural steel, strongest known to engineering. No 
castings, The structural design has been tested to 
stand 400 to 500% of the weight or strain that can be 
normally put on it with a heavy automobile. No 
Curtis lift has ever had a structural break or collapse. 


Safety Fact No. 6—Packing gland is at top of 
cylinder where need of adjustment can instantly be 
No hidden, impossible-to-inspect, leather cup on 
plunger lo wear or replace. 


seen, 


Safety Fact No. 7—Curtis platform made so 
attendant cannot get toes under edge when lowered. 
Even the ends are hinged. 


URIS. 


Hydraulic Car Lift 


CURTIS PNEUMATIC MFG. CO. 
1960 KIENLEN AVENUE, ST, LOUIS, MO. 
5518AH, HUDSON TERMINAL, NEW YORK 
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Winterfront 


Remote Electric Equipment 7% Yitedron 
Controlled by Audio- 


Frequency Impulses 





: G. E. 


remote 


The General Electric Company 
announces a new type of equipment 
for controlling the operation of re- 


mote automatic electric devices by 


means of audio-frequency impulses. | 


Indications of electrical conditions 
from the remote equipment 
given by 
in contrast to previous methods 
using visual indications. This equip- 
ment is being exhibited for 
first time at the International Pe- 
troleum Exposition in Tulsa, now in 
session. 


The control is applicable to 


new 


the operation of various types of | s 


machinery. Automatic hy- 
generating 


systems, 


electric 
dro-electric 
central station 
pumping stations, etc., may be con- 
trolled from a remote point. The | 
operator can open and close valves | 
aud circuit breakers, start and stop 





are | 
means of audible signals, | 


the | 


plants in! 
automatic | 


automatic supervisory equipment audible type dispatcher’s unit, 


control 


receive automatic 
position of the 
whether the pumps 
stopped, and when 
hot bearings occur, gaskets blow out, 
oil level drops in tanks, pressure 
drops, etc., he is automatically no- 
tified. A minimum of equipmeht is 
|involved, and only two line wires 
lare used. As the equipment oper- 
}ates through insulating transform- 
ers, oven-line wires paralleling high- 
tension power lines may be used. 

When an automatic change in the 
electrical condition of a supervised 
unit occurs, a signal is automatically 
sent to the howler in the dispatch- 
|er’s office. From the code and tone 
received he can tell immediately 
what has taken place. If more than 
| one automatic operation takes place 
| simultaneously, audible signals are 
sent to the dispatcher via_ the 
howler one at a time. 


and 
the 


pumps, etc., 
indications of 

valve gates, or 
are running or 


NEW AIR CLEANER AND FLAME ARRESTER 





Tillotson Backtirtrap 


The Tillotson Manufacturing Com- 


pany, Toledo, O., announces a new 
style type of flame arrester, sold 
under the trade name of “Bakfir-' 
trap.” It is designed to combine the 


functions of a cleaner and flame 
arrester 

When in use air is drawn through 
the rear end of the arrester, pass- 
ing through a '.-inch thickness of 
csiend lame held in position by 


a retaining disc of ',-inch mesh 


2-WAY SHOCK ABSORBER 
IS THERMOSTATICALLY 
CONTROLLED 


© 


The Two-way Shock Absorber 
Wompany, Jamestown, N. Y., are 
marketing a hydraulic: shock ab- 


Sorber with built-in thermostatic 
control which it is claimed will work 
with equal efficiency under any con- | 
conditions of heat or cold. 





hardware cloth. The lame will not 
shift position or settled due to jar 
lor motion, for it is anchored at 


' three points by wire staples. 


manufacturers claim that backfires 


|retails at $1. 


' holds 
| prevent 
| sleet. 





Above: Front view of new Pines 
heavy-duty Winterfront; below: 
view of thermostat attached to 
radiator core under hood. The 
winterfront illustrated above was 


described in the October 11 edi- 
tion of the Automotive Daily 
News 


New Frost Wiper 
For Windshields 





Lunsford Frost Wiper 
The Lunsford frost wiper is a new 


device consisting of a frame in 
which is inserted a container which 
an active material, 
the formation of ice 
The assembly is designed for 
attachment to the regular wind- 
Shield wiper. In operation, 
manufacturers state that the device 
does not scrape off the ice and sleet, 
but dissolves it and it is then re- 
moved by the wiper. 

With three containers, the device 
Refill containers, 25 
cents each. Made by Lunsford 
Manufacturing Company, Chicago. 


DR. KELLY OF BUDD 


| Jersey 


ADDRESSES N. J. CHAPTER | 
A. §. S. T. ON BODIES 


Newark, N. J., Oct. 13.—The New 
Chapter, American Society 
for Steel Treating, meeting at Ber- 


| wick Hotel here, heard Dr. George | 


|and the 
| Detroit, 


The | 


are prevented from passing the de- | 


vice by meshes of the copperized 
‘lame and a series of ten aluminum 


idiscs evenly spaced at 3 64-inch, 
which cool the flames to atmos- 
pheric temperature. 


The Bakfirtrap has been approved 
by the Board of Fire Underwriters. 


LINE ACQUIRED BY 

PRECISION ELECTRIC TOOL CO. 
Oct. 13.—The 
Manu- 


pur- 
patents 
electric 


“HUSKEE” 


Worcester, Mass., 
Electric Tool 
Company here has 
took the 
line of 


Precision and 


facturing 
the stock, 
of the “Huskee” 
drills and valve grinders formerly 
| manufactured by the Stenman Elec- 
| trie Valve Grinder Company and the 


chased 


| ture 
made and how a finished automo- | 


_a dinner. 


L. Kelley, metallurgist for the Ed- | 
Budd Manufacturing Com- 
Philadelphia and Detroit 


Budd Wheel Company in 
give a talk on methods in| 
manufacturing steel sheets required 
for making automobile bodies. 

The meeting, which was the thir- 
teenth of the society, opened with 
Jack Boos, well known 
presented his original en- 
and a movie, “Lead 
was shown. 

Charles H. 


ward G. 
pany in 


humorist, 
tertainment 
Mining and Milling” 

Fire Commissioner 
Kenlon, in an 
chapter of which he is a member, 
stated that co-operation of the peo- 
ple has reduced fire 
safety devices have reduced acci- 
dents in industrial plants. 

Mr. Kenlon spoke of his own ex- 
perience in steel treating and com- 
mented on the class in practical 
steel treating now being given at 
the Essex County Vocational School. 

Dr. Kelley showed a motion pic- 
illustrating how bodies were 
to severe 


bile could be subjected 


| Worcester Electric Tool Corporation, | treatment without affecting opera- 


I both of this city. 


‘ tion of the car. 


the 
i | 


j tion, 


" | for 
said to} 
and | 


the | 


address before the| 


loss. just as | 
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Boring Machine Announced 


} 


i 
j 
! 
j 
| 
| 


Ex-Cell-O Boring Machine 


Ex-Cell-C Aircraft and Tool 
Company, Detroit, announces a 
diamond boring machine for rough 


S. A. E. INDIANA SECTION 
HOLDS METALS MEETING 


Indianapolis, Ind., Oct. 13.—Na- 
tionally prominent metallurgists led 
discussion at the modern 


metals meeting of the Indiana sec- | 
Society of Automotive En- 
gineers, held here at the Athe- 
naeum. 

Members of 
Steel Treating, the American 
Society of Mechanical Engineers 
and the Scientech Club were guests 
of the section and took part in the 
open discussion which followed the 
presentation of papers with slide 
illustrations by representatives of 
leading steel manufacturers. 

Of particular interest to Hoosier 
production men was a paper by J. 
Mullers of Leeds & Northrup Com- 
pany, Philadelphia, Pa., 
at some length the progress made 
in recent years in nitriting and the 
various processes and 
steel-hardening formulas. Another 
paper by C. C. Snyder of Massillon, 
| O., dealt extensively with the de- 
velopment of stainless steel and 
comparing its qualities with chro- 
mium and nickel alloys, which have 


during recent years come _ into 
broad use in the automotive in- 
dustry. 


NEW PISTON RING 
ANNOUNCED 


The American Hammered Piston 
Ring Company, Baltimore, an- 
nounces the addition to its present 
lline of piston rings of a compres- 
sion inner ring. 





the Indiana Society 


explaining 


results in| 


boring with diamond or tungsien- 
carbide tools. 

The base of the machine ts a ones 
piece, solid construction casting, 
The weight of the complete machiné 
is 6,600 pounds and it covers ap+ 
proximately fourteen square feet of 
floor space. 

The entire lubrication of the ma+ 
chine is furnished by the hydraulic 
unit of the machine proper. 

There are no belts, chains or 
gears in the entire machine other 
|than the oil and coolant pumps, 
which are direct driven by a two 
| horse power motor. 

The machine is full hydraulic, 
operating under 100 pounds per 
square inch pressure. 


YORK-HOOVER BUILDS 
BOTTLER’S BODY 


A new bottler’s body is offered by 
the York-Hoover Body Corporation, 
York, Pa., known as the “Uni-Bilt,” 
which will take care of maximum 


load without extreme height and is 
So built that additional units can be 
added. Thus a bottler who buys a 
two-deck body, starting a new route, 
can add another deck as the busi- 
ness grows and still another if it 
continues to grow. With the “Uni- 
Bilt” principle of construction any 
deck clearance is available and they 
are so designed that they can be 
bought to fit the individual’s needs. 

These “Uni-Bilt” bott.ers’ bodies 
are made in two, three or four-deck 
sizes and in standard lengths and 
widths to take care of anywhere 
from 42 to 208 standard cases of 
bottled goods. The bodies can be 
completely knocked down for ship- 
ment. The bodies will be on exhibi- 
tion at the bottlers’ convention to 


be held at Milwaukee November 10 
eto 14. 


York-Hoover bottler’s body 
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The 1931 car that sells 
must have comfort 
and plenty of it 









Gabriel Triple 
Hydraulic 
Shock Absorbers 


Precision made 
to hold adjust- 
ment indefinitely. 
Operates ona 
unique double 
acting principle. 


Gabriel- 
Anderson- 
Ajax 
Steel Spring 
Covers 









Armored protection for 
springs. Insure uni- 
form, silent spring action 
under all conditions. 





A” it must have the kind of 
comfort that stays put—not 
merely for demonstration, but for 
miles and miles of actual driving. 


These cars are factory-equipped with 


Gabriel Triple Hydraulic Shock Absorbers. 


Blackhawk Hupmobile Stutz 
Checker Cab Jordan Adler (Germany) 
Elcar Marmon Maybach .. 
Hudson Peerless N.A.G. 


And thousands of owners of other cars come 
to the 2,743 Gabriel Service Stations for 
the correct answer to this question: ‘What 
can I do to get a more comfortable ride?” 


The market for comfort never 
reaches the saturation point. 


THE GABRIEL COMPANY 
Cleveland, Ohio 
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Athletics 


Win Series 





M. E. A.—N. S. P. A. 
DUAL SHOW ISSUES 


November 13th, 14th, 15th, 17th, 18th 


Every jobber in the country, whether 
he attends the meeting or not, will 
receive these valuable numbers. 


Big distribution at the Cleveland Show 
and Convention. No extra charge for 
selected distribution. 


Automotive Baily News 


““"H. A. TARANTOUS, Bus. Mgr. GRAYBAR BUILDING, NEW YORK CITY 


WESTERN Sore DernOrr Sores RAGTERe Srri08 


Willard R. Co Mer. Ge as. Slo — J. Edward Schip Mer. 


33 No. Mic ene . aon “ris her Bu ‘ildit Graybar Bui ding 
Chicago, iil. De troit, Mi ok New York Cit 





Why, that happened last week. Know 
about italready. It’s not news any more. 


And so with the details of the 1931 Nash 
cars; the appointment of Tracy as sales 
manager of Hudson; the papers read 
before the S. A. E. production meeting; 
the complete eight months’ registrations 
of passenger cars and trucks by states and 
makes. 


All that news and much more appeared 
in issues of Automotive Daily News of 
LAST week. 


Now try to find any other automotive 
news medium that delivered that news 
to subscribers even as early as October 
13th. Automotive Daily News deliv- 
ered it to its readers on October 7, 8, 9, 
10 and 11. 


That quick, dependable service means 
reader interest. Couple that with the 
fact that all advertising is easily seen, and 
you have a combination impossible to 
find in any other automotive news 
medium. 


This is a day of action, speed, real news 
service. 


Study tise mediums you buy editorially. 
Find out what they give the readers and 
when they give it. Buy your advertising 
space in mediums where your copy is at 
least seen by manufacturers, dealers, dis- 
tributors and jobbers. 
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